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TROUBLE AT WASHINGTON. 


SEVERE RATE WAR PREDICTED. 


Failure of Companies to Adopt Agree- 
ment for District of Columbia Will 
Throw Tariffs Open. 


Although the admirable agreement 
for governing the fire insurance 
affairs of the District of Columbia, pre- 
pared some months ago by a joint com- 
mittee representing the Union, Non- 
Union and the Washington local institu- 
tions, was approved by the great ma- 
jority of companies represented in the 
territory, it yet failed to receive a suf- 
ficient number of signatures to make it 
effective, and all idea of putting it into 
effect has now been definitely aban- 
doned. 

This means that each company is free 
to deal with affairs in the Capitol City 
as seems to it best, and the prediction 
is made that an era of rate-demoraliza- 
tion will now be indulged in that will 
cut the profit out of Washington busi 
ness for years to come. 

Long a Storm Center. 

For many years the District of Col- 
umbia has been a thorn in the flesh of 
the outside company manager and of 
the district committeemen in charge 
The local institutions, through thei 
bank connections and loan agreements 
control the great bulk of the city’s pre 
ferred business upon which they ar 
able to secure exorbitant rates, leav- 
ing the outside companies to carry the 
mercantile risks, upon which tariffs are 
hammered to absurdly low figures. 
Time and again efforts were put for- 
ward to end this manifestly unfair ar- 
rangement and to cut down the extrava- 
gant commissions to a reasonable basis 
The payment of 35 per cent. to agents 
is common, and some offices even go as 
high as 50 per cent. in their eagerness 
to get a foot-hold in the city. 

Buying Home Companies. 

The German-American, American of 
Newark and the Royal, hit upon the ex- 
pedient of buying up Washington local 
companies and thereby quickly placing 
a goodly volume of preferred risks in 
the district upon their books. The 
British company made two such pur- 
chases—the Columbian and the Peoples 
—within the past six months, a fact 
that doubtless influenced its manager 
not a little in withholding his 
signature from the reorganization agree- 
ment. 

As chairman of the Union’s committee 
dealing with Washington affairs, U. C. 
Crosby, manager of the Royal Exchange 
Assurance, labored long and zealously 
to put the business of the District upon 
a substantial basis, and one that would 
end for all time the friction that had 
so long existed. That he did not suc- 
ceed in accomplishing what he set out 
to do is not his fault; the responsibility 
for the defeat of the compromise agree- 
ment must be placed wholly at the feet 
of the several prominent company ex- 
ecutives who refused to pledge it their 
support, and without whose co-opera 
tion it would have been useless to have 
launched the movement. 





Automobile liability insurance is soon 
to be written by the Philadelphia 
Casualty Company of the Quaker City. 

As its special agent in Wisconsin the 
Home Fire has appointed R. L. Nichol- 
son, a graduate of the head office, 
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AMENDING “SECTION 97” 


BILL INTRODUCED AT ALBANY. 


Regulates Application of Medical Fee— 
Also Provides for Extension in 
Renewal Compensation. 


(Spe 


March 4, I 


Section 97 of 


Albany, N. Y., 1908 
cial) —A bill amending 
the Insurance Law, which regulates the 
expenses of insurance companies, 
was introduced in the Senate to-day 
by Senator Fancher, chairman of the In- 
surance committee of that body This 
does not change the restrictive charac- 
ter of the section nor increase the limit 
of the total expense fund, but aims to 
equalize the effect of the charge for 
medical examinations, which now bears 
more heavily on the smaller companies, 
and to help companies of all classes to 
hold their together, 
through an increase amount of 
the collection fee which may be paid 
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loans, cash and paid-up values, the pay- 
ment of death claims, etc., etc., services 
which if not paid for by commission 
would have to be covered by salaries. 
All classes of companies during the 
past year have experienced great diffi- 
culty in retaining the services of their 
agents, owing to the enforced reduction 
not only in first year commissions, but 
in the number of renewal or collection 
commissions. The marked falling off 
in new business during 1907 is account- 
ed for chiefly by the fact that something 
{ike one-third of the agents formerly 
working for New York companies left 
the business, while many who stayed 
produced less business. The experience 
last year made it clear that some ad- 
ditional provision must be made to en- 
able the companies to hold their field 
organizations together, without which 
continued retrogression to the loss of 
the policyholders would take the place 
of normal growth and progress. 
Company representatives in charge 
of territory are in business on their 
own account, with sub-agents working 
under them, and they have in the past 
spent their own means in procuring and 
supporting new agents, traveling, etc. 
When the new law took effect last year 
many of these men ceased spending 
money in the development of their agen- 
cies on the ground that, after paying 
their sub-agents, the interest they ac- 
quired in the business was insufficient 
to reimburse them for the expense. To 
meet this serious difficulty affecting the 
transaction of new business’ these 
amendments are offered. The laws re- 
stricting expense have as a whole done 
good in checking extravagant practices 
and competitive evils; conservative in- 
surance men do not desire radical 
changes; but seek to co-operate with 
those who drafted this statute two 
years ago in strengthening it and adapt- 
ing it to more nearly accomplish the 
purpose for which it was framed, that 
of conserving the interests of policy- 
holders through providing not only for 
the economical but for the efficient con- 
duct of the new business departments. 





TO FORM NEW COMPANY. 





American Mutual Life Organizing at 
Philadelphia to Write Straight 
Legal Reserve Business. 





Preliminary steps have been taken by 
the American Assurance of Philadel- 
phia to organize a new company for the 
writing of straight life insurance in lar- 
ger amounts than the company’s pres- 
ent limit of $250. The organization 
awaits the securing of two hundred in- 
dividual applications for at least $500,- 
000 of insurance of which 2 per cent., 
or $10,000, must be put up as mortuary 
fund in compliance with the laws of 
Pennsylvania. Applications for insur- 
ance in amounts ranging from $500 to 
$5,000 on the whole life, twenty-year, 
and twenty-year term forms will be con- 
sidered before the charter is secured 
but after the limit the policies will not 
exceed $3,000. It is proposed to organ- 
ize first as a mutual company but as 
soon as $1,000,000 of insurance has been 
put upon the books the organization 
will be changed to a stock form, at 
which time application for admission to 
other states will be made and policies 
will be used in practically unlimited 
amounts. The name of the new com- 
pany will be the American Mutual Life. 





Buys Additional Property. 





For the purpose of protecting the 
light between the St. James and Town- 
send buildings the Pittsburg Life and 
Trust Company, owner of the St. James, 
bought from the King estate No. 1,129 
Broadway, New York, a five story brick 
and stone building, on a lot 22.1x92.11x 
irregular, which is between the two tall 
buildings mentioned. The purchase 
price is understood to be $250,000. 





ACTUARY SANDERSON PROMOTED. 





Appointed Joint General Manager of 
The Canada Life—Recognition of 
Faithful Service. 





Frank Sanderson, actuary of the 
Canada Life, and one of the foremost 
of Canadian Life men, has been ap- 
pointed joint general manager of the 
company. Entering the service of the 
Canada Life over seventeen years ago, 
Mr. Sanderson has forged his way to 
the front by reason of persistent effort 
along intelligent lines. Pursuing a 
course characteristic of Canadians, hav- 
ing associated with life insurance, he 
became a_ student of its scientific 
phases, achieving more than ordinary 
success. In 1895 he was appointed as- 
sistant actuary of the company and was 
advanced to the position of actuary, in 
full charge of the actuarial department, 
in 1900. During the past few years he 
has given considerable attention to field 
conditions and has represented the com- 
pany at various legislative hearings, 
thus extending his work to the executive 
department. 

Mr. Sanderson is a fellow of the 
Faculty of Actuaries of Scotland, an as- 
sociate of the Institute of Actuaries of 
Great Britain, and a fellow of the 
Actuarial Society of America. 





VANDIVER RECEIVES CHECK. 





Federal Court Issues Temporary in- 
junction Restraining Commissioner 
From Ousting Life Companies. 





Judge Slover in the United States 
Circuit Court at Kansas City, has is- 
sued a temporary injunction restraining 
Commissioner Vandiver of the Missouri 
Insurance Department from preventing 
the Prudential, Metropolitan and New 
York Life from doing business in that 
state. 

As mentioned in our issue of last 
week, the Missouri Commissioner an- 
nounced his intention to refuse a re- 
newal of the licenses of the companies 
named, because salaries were paid in 
excess of $50,000 per year, which it is 
alleged is in violation of a law of that 
state. 

The companies hold that the law is 
unconstitutional and asked for a tem- 
porary injunction pending the com- 
mencement of proceedings in the State 
Supreme Court to establish their con- 
tentions. 





Women Life Underwriters Dine. 





The ninth annual banquet of the New 
England Women’s Life Underwriters’ 
Association was held at Boston, Friday 
evening, February 28th. Covers were 
laid for sixty-five guests and sixty-two 
were present. 

Mrs. Florence E. Shaal, president of 
the association, presided in a most 
graceful and charming manner, present- 
ing each speaker with some apt and 
pleasing words of introduction. 

The speakers were Judge William A. 
Day, vice-president Equitable Life; 
Charles Jerome Edwards, president Na- 
tional Life Underwriters’ Association: 
William S. Milne, of the Canadian Life 
Underwriters’ Association; Hon. Wil- 


liam A. Morse, Boston; Hon. Guy A. 
Ham, ex-Assistant United States Dis- 
trict Attorney; Stephen F. Woodman, 
manager Travelers’, and Nathan War- 
ren, resident secretary, Equitable Life. 





FIGHT FOR CONTROL. 





General Agents of Columbia Life of Cin- 
cinnati Endeavor to Get Option on 
Majority Stock of Company. 





It is stated that Moore & Hansen of 
Chicago, United States General Agents 
of the Columbia Life of Cincinnati, re- 
cently endeavored to secure an option 
on all the unsold stock of the company 
in the effort to control it. The move 
precipitated a fight at the annual meet- 
ing, but President F. S. Cross and his 
friends won and elected a board en- 
tirely friendly to the management. 

Moore & Hansen have a very valu- 
able contract and have done consider- 
able business. The Company has been 
selling stock options with insurance, 
but the Illinois Department has shut 
down on the practice. 

The Columbia Life officers now claim 
that Moore and Hansen are trying to 
harass them and charge them with be- 
ing back of a suit recently brought to 
enjoin the company from increasing the 
salaries of three officers. 





Jefferson Standard Life. 





The Jefferson Standard Life of 
Raleigh, N. C., which company was oOr- 
ganized by P. D. Gold, Jr., and C. W. 


Gold, former representatives of the 
Provident Savings Life, and which 
commenced business August 7, 1907, 


has issued its first report to policyhold- 
ers showing the business and condition 
of the company on December 31st, 1907. 
Its assets are $504,576; reserve, $9,- 
311; surplus to policyholders, $490,291. 
Insurance in force, $1,056,700, the aver- 
age size policy being $1,478. In speak- 
ing of care exercised in the selection 
of risks, Vice-President Gold says: 
“The life insurance of the company is 
well selected, great care being exer- 
cised by the medical director, and his 
report showed that about 16 per cent. 
of those who applied for insurance had 
either been declined or limited as to 
the kind of policy. This is another evi- 
dence to the policyholder of the abso- 
lute care and conservatism of the com- 
pany in its selection of its risks.” 





Andrew Hamilton Dead. 





Andrew Hamilton, who figured con- 
spicuously in the Life Insurance Inves- 
tigation of this State, was found dead 
in bed at his home in Albany on Sun- 
day morning. 

A lawyer and judge, Mr. Hamilton 
became identified with politics and sub- 
sequently was given charge of the 
legislative interests of several life in- 
surance companies. During the inves- 
tigation his name was one of the most 
frequently mentioned, but he was in 
Europe at the time. Returning in 1906, 
he announced his readiness to meet 
any charges against him, or submit to 
examination as to affairs with which he 
was connected. 
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IN THREE GOOD STATES 


Afre open for up-to-date life managers 
and personal writers. 


For particulars send age, occupation, reference and address 


“AGENCY,” In care of EASTERN UNDERWRITER 
105 William Street, New York. 


O. F. & E. R. THOMAS INDICTED. 





Alleged They Used Funds of Provident 
Savings Life For Personal Gain. 
Bail Set at $5.000. 





E. R. Thomas and O. F. Thomas have 
been indicted by the Special Grand 
Jury, which has been investigating 
financial matters, for misdemeanors in 
alleged violation of the insurance law 
prohibiting Directors from being in- 
terested in loans made by their com- 
pany. The specific transactions were in 
connection with the Provident Savings 
Life. Both pleaded not guilty and gave 
bail in the sum of $5,000 each, the bonds 
being furnished by the Fidelity & De- 
posit Co. of Baltimore. 

The charges against E. R. Thomas re- 
cite that on April 2, 1907, Thomas, Mac- 
lay & Co. were indebted to the Ham- 
ilton Bank for a loan, payable on de- 
mand, for $100,000, made by the bank 
to the company, secured by collateral 
similar to that put up for the other 
loans. The indictment says: “On that 
day the bank did then and there de- 
mand of Thomas, Maclay & Co. payment 
of the loan, and Thomas, Maclay & Co. 
did not have $100,000 with which to pay 
it, whereupon it became necessary for 
Thomas, Maclay & Co. either to borrow 
$100,000 with which to pay the loan or 
then and there suspend business.” 


In the event of suspension, the indict- 
ment points out, payment of the other 
loans would be demanded, and in de- 
fault of such payment the securities 
pledged as collateral for the loans would 
have been sold forthwith for consider- 
ably less than what Thomas, Maclay & 
Co. and Edward R. Thomas believed to 
be their real value. The latter individ- 
ual, moreover, would have been re- 
quired personally to pay to the makers 
of the loans the deficit. 

After the Hamilton Bank had de 
manded the payment of this particular 
loan, the Provident Savings Life As- 
surance Society loaned $100,090 to the 
Italian-American Trust Co. Thomas, as 
a Director of the insurance company, 
the indictment says, thus became un- 
lawfully interested as beneficiary in the 
loan made by the Provident Life, be- 
cause he knew that the failure of 
Thomas, Maclay & Co. would mean a 
decline in the prices of the securities 
put up by the firm as collateral on the 
loans. It was agreed that the loan, 
made by the Provident Life to the Ital- 
ian-American Trust Company, should be 
turned over to Thomas, Maclay & Co., 
which was done, and the loan to the 
Hamilton Bank paid. There is a second 
count in the indictment, which says that 
the loan made by the Provident Life 
was not on a policy issued by the com- 
pany, and, therefore, in violation of the 
insurance law. 

The second indictment again accuses 
E. R. Thomas of “unlawfully receiving 
a valuable thing for procuring a loan 
from an insurance company,” in which 
he was then a Director. This happened 
on Feb. 1, 1907, when the Provident 
Life loaned $30,000 to the Union Bank 
of Brooklyn, the loan being negotiated, 
procured, and recommended by Thomas. 
Five days before that, Thomas had got 
a loan of $100,000 from the Union Bank. 
The indictment says that Thomas 
agreed with the Union Bank to recom- 
mend a loan of $30,000 to the bank by 
the Provident Life, and be carried out 
his part of the contract. 





Seeks New Fields. 





The Philadelphia Life of Philadelphia 
is steadily traveling out into new ter- 
ritory and is making connection with a 
number of capital agency men. It is 
planning to go into Ohio, Kentucky, 
Tennessee and Mississippi in the near 
future and expects to still further ex- 
tend the scope of its operations before 
the year is ended. 
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GANADIAN INSURANCE LAWS, 


Executive Officers Suggest Amendments 
To The New Bill—Expense 
Provision Eliminated. 


The Canadian Life Insurance Officers 
Association has submitted suggested 
amendments to the new insurance bill 
before Parliament bringing the require- 
ments into closer conformity with what 
are deemed the best interests of the 
business. 

Section 8 as drafted prevents a life 
insurance company from transacting 
any other business. It is proposed to 
add the following: 

“Any company transacting life in- 
surance may, however, under the au- 
thority of its life insurance license, is- 
sue policies including accident or sick- 
ness insurance provided the amount of 
such accident and sickness insurance 
shall not exceed the premiums payable 
or accruing during the period of dis- 
ability on the policy in connection with 
which such accident or sickness in- 
surance has been granted.” 

Section 31 provides that foreign com- 
panies prepare “quarterly” statements. 
It is suggested that this be changed to 
“half-yearly.” 

Section 35 authorizes the Superin- 
tendent of Insurance to “visit the head 
office of the company, if in the United 
States, and there to examine the books, 
records, vouchers, receipts and other 
documents of such company relating to 
its business within Canada, etc.” It is 
proposed to eliminate the words “if in 
the United States” and “within Can- 
ada.” 

It is suggested that Section 36 be 
eliminated. The section is as follows: 

“In preparing such annual state- 
ments, life insurance companies shall 
return separately and in detail, all ex- 
penditure incurred during the year in 
the obtaining of new business and all 
expenditure incurred during the year in 
respect of renewal business, and when 
any item of general expenditure is not 
referable solely to the cost of one or of 
the other, shall distribute such item in 
such detail as may, be sufficient to show 
whether the distribution has been equit- 
able.” 

For Valuing Policies. 

It is proposed to extend the period of 
Departmental valuation from 
to “five” years. 

Section 42 which contains a provision 
for valuing policies during the first five 
years is modified as follows: 

Section 42—3. It shall be allowable 
for any Canadian company, in prepar- 
ing its statement of liabilities, to deduct 
from the value of its policies as ascer- 
tained in accordance with sub-section 
2 of this section, the total of the 
amounts by which the net premium on 
each policy at the time of issue exceeds 
the corresponding net premium for a 
one-year term insurance, provided, how- 
ever, that the initial deduction shall not 
in the case of any policy be greater 
than the difference between the net pre- 
mium for a whole life insurance by con- 
tinuous level annual premiums and the 
net premium for a one-year term insur- 
ance, both calculated as at the age of 
the life assured at the date of issue of 
the policy and according to the valua- 
tion bases as to mortality and interest 
set forth in sub-section 2 of this sec- 
tion, such initial deduction, however, to 
be diminished each year by an equal 
proportion so that upon the payment of 
the fifth annual premium, the value of 
the policy shall be the value as ascer- 
tained in accordance with sub-section 2 
of this section. 

Sub-division 5 of Section 42 is modi- 
fied to read as follows: 

5. Every company which values its 
rolicies on a basis different from that 
ef the government may make a second 
valuation, so as to disclose in such com- 
pany’s statement the difference between 
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the valuation by the company’s basis 
and that by the government basis. 
Procedure in Insolvency. 

Section 43, which provides for action 
in case of insolvency is changed to read 
as follows: 

If it appears to the Superintendent 
that the liabilities of any life insurance 
company licensed under this act includ- 
ing matured claims and the full reserve 
or reinsurance value for outstanding 
policies estimated or computed on the 
basis mentioned in the last preceding 
section, exceed its assets, he shall re- 
port the fact to the Treasury Board, 
and the Treasury Board, after full con- 
sideration of the matter and after a 
reasonable time has been given to the 
company to be heard by the board, 
may,— 

(a) Forthwith withdraw the compa- 
ny’s license to transact business of any 
kind; or, . 

(b) forthwith withdraw the com pa- 
ny’s license to issue new policies but 
grant it a limited license to transact 
business arising out of its existing as- 
surances only. 


Should the company subsequently 
make good the deficiency in its assets, 
the Minister or the Treasury Board may 
at his or its discretion, at any time 
thereafter, replace the limited license 
previously granted by an ordinary un- 
restricted license. 

Section 43—2. If at any time after the 
first of Jan.,1910,it appears to the super- 
intendent that the paid-up capital of any 
such company is impaired to a greater 
extent than fifty per cent. thereof, the 
liabilities being caluculated as set forth 
in the preceding section, he shall report 
the fact to the Treasury board; and the 
Treasury board, after full consideration 
of the matter, and after a reasonable 
time has been given to the company to 
be heard by the board, may— 

(a) Forthwith deal with the com- 
pany’s license in one or other of the 
methods set forth in the preceding sub- 
section; or 

(b) Forthwith withdraw the com- 
pany’s license to issue new policies on 
the participating plan, but grant it a 
limited license to issue policies on the 
non-participating plan only and to 





FORTY-FIRST ANNUAL STATEMENT OF 


The Union Central Life Ins. Co., 


OF CINCINNATI, 
FOR THE YEAR ENDING DECEMBER 31, 1907. 
Paid-for Basis. 


Home Office Property and Other Real Estate. ...72/77 2772072000027 


ASSETS, 


$ 147,831.04 
50,220,071.62 
448,767.00 
6,788.602.05 
10,487.50 
2,053,465.00 
365,748.24 
150,197.39 

2,057 282.86 


$62,242,453.60 


. .850,024,824.00 


Unpaid Dividends and Premiums Paid in advance...... soaaie 159,877.12 


Instalment Policy Death Claims not due 


Surplus credited on special forms of Policies 
General Surplus, including capital 


Commissions not due and all other obligations. ..............0. 2.2.22. 


Tanne 


496,164.78 
8,390,363.00 59,731,833.80 
2,510,619.70 
$62,242, 453.60 


RECEIPTS, 


a Aaa en ee ae 
Interest and Rents 





$ 9,540,226.74 
. 38,367,856.41 
20,657.88 12,928,721.03 


; DISBURSEMENTS. 
a ee eee ee ae 
Matured Endowments and Annuities 
Surrendered and Cancelled Policies 
Dividends to Policy-holders 


$4,553,213.42 
2,010,204.41 
$6,563,417.83 
6,365,303.20 


$12,928,721.03 


INSURANCE ACCOUNT. 


Total Number of Policies in force 
Total amount insured.............. 
Policies Revived in 1907, Insuring........... 
Policies Issued and Paid for in 1907, Insuring 








e 137,123 
$256,564,566.00 
695,775.00 


Ibias wbseraighs xcisics'a bk 9na:desisearsaaae 


GAINS IN 1907. 


Gain in Number of Policies 
Gain in Premium Receipts 
(.ain ia Interest Receipts 
Gain in Admitted Assets 


6.190 
270,579.16 
461,023.18 

6,622,936.21 
85,627.20 
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transact business arising out of its exist- 
ing assurances. 

Should the company subsequently 
make good the entire impairment of its 
capital, the Minister or the Treasury 
board may, at his or its discretion, at any 
time thereafter replace the said limited 
license by an ordinary unrestricted 
license. 

3. Notwithstanding anything in this 
act contained, the Minister or the Treas- 
ury board shall at all times have the 
right to grand any company a limited 
license authorizing it to transact ‘busi- 
ness arising out of its existing assur- 
ances only, instead of entirely with- 
drawing the company’s license to trans- 
act business of any kind. 

It is proposed to eliminate entirely 
Sections 53, 54 and 55, which limits ex- 
penses to an amount not exceeding in 
the aggregate “the total loadings upon 
the premiums for the first year of in- 
surance.” 

Apportionment of Dividends. 

The following is substituted for Sec- 
tion 94, which deals with the apportion- 
ment of dividends. 

“From and after the first day of Jan- 
uary, one thousand nine hundred and 
nine, every such company shal! in 
respect of all participating policies is- 
sued thereafter in Canada, which pro- 
vide for the distribution of surplus or 
profits at less frequent intervals than 
quinquennially, ascertain and  con- 
tingently apportion at least once in 
each five years to each of such policies 
the share in such surplus or profits to 
which the same is contingently entitled 
under the regulations of the company, 
the whole to be shown in accordance 
with Detail 2 (1), but such contingent 
apportionment shall not constitute a 
liability of the company.” 


DEMANDS AN ACCOUNTING. 





Estate of Deceased Mutual Reserve Life 
Policyholder Refuses to Accept 
Claim Badly Scaled. 


As administrator of the estate of the 
late Henry Warrington, a British policy- 
holder of the Mutual Reserve Life, of 
New York, Henry D. Nims, has sued 
the concern for an accounting under 
the contract; while the face of the policy 
is $10,000, the Mutual Reserve offered 
less than $2,000 in settlement. So much 
for the beauties of “cheap” life insur- 
ance. 

Northwestern Men Make Good Start. 

During January, 1907, the New York 
City agency of the Northwestern Mu- 
tual Life, John I. D. Bristol manager, 
secured new business aggregating $972,- 
200. During January, 1908, there was 
secured $1,431,000; an increase of 47.2 
per cent. as compared with the similar 
month of last year. The agency has 
adopted a shield which reads as fol- 
lows: “Agency Protection, 1, no re- 
bates; 2, no brokers; 3, no helpers; 4, 
no part-time men; 5, no single-applica- 
tion-rebate-shifting-responsibility con- 
tracts; 6, all commissions of rebating 
or brokerage agents forfeited to the 
Anti-Rebate Fund of the New York City 
General Agency of the Northwestern.” 
Oldest Policyholder of United States 

Life. 

By virtue of the recent death of A 
C. Clark, A. J. Perry is now the oldest 
policyholder in the United States Life, 
of New York, his policy having been 
issued November 11, 1850. 








In an opinion asked for by Insurance 
Commissioner Beedle, of Wisconsin, 
the Attorney-General of the State holds 
that the combination life and accident 
policy issued by the Great Western 
Life Insurance Company of Kansas 
City, Mo., cannot be written in the com- 
monwealth. A like ruling was rendered 
in the case of the Pacific Mutual Life 
some weeks ago. 





UNION CENTRAL’S GOOD YEAR. 


President Clark Reviews Business Con- 
ditions—Substantial Gains Made 
All Along The Line. 

The management and field force of 
the Union Central Life have reason to 
view with pride the annual statement 
of the company as of December 31, 1907, 

as presented elsewhere. 

During the past year 13,691 policies 
were paid for, insuring $30,709,538. One- 
sixth of the business was for policies of 
$10,000 or over, indicating a larger av- 
erage of individual risks than in pre- 
vious years. Another noteworthy fea- 
ture is the fact that lapses were reduc: 
ed by one-fourth, as well as the “not 
taken” policies. Lapsed policies insur- 
ing $695,775 were revived during the 
year. 

During 1907 a gain of over $6,500,000 
was made in assets and a gain of $685, 
627 in surplus. The insurance in force 
was increased by 6,190 policies for near- 
ly $14,500,000 insurance. The mortality 
experienced was less than sixty-three 
per cent. of that expected. 

The interest earnings on reserves 
during 1907 amounted to $3,215,088, the 
rate of interest being far above the av 
erage of the thirty leading companies. 
That the investments of the company 
are secure is shown by the fact that 
during a quarter of a century over $90,- 
000,000 in mortgage loans have been 
made with a net loss of less than $50,- 
000. Speaking of the company’s invest- 
ments, President Clark says: 

“Stability in life insurance invest- 
ments has attracted much attention this 
year. The companies investing their 
assets in stocks and bonds have, on ac- 
count of the depreciation in values, ex- 
perienced anxiety as to the extent their 
surplus would be reduced. It certainly 
is gratifying to know that the surplus 
of this company was not only main- 
tained, but actually increased forty per 
cent., and now amounts in round figures 
to two and one-half million dollars. 

“The entire legal reserve of the Com- 
pany is invested in loans, secured by 
mortgages on real estate or by its own 
policies; the latter class amounts to 
$8,842.067.05, and represents cash ac- 
commodations to policy-holders or tem- 
porary assistance in payment of premi- 
ums. There are 32,586 mortgage loans, 
distributed throughout thirty-four states, 
amounting to $50,220,071.62 This in- 
vestment is amply secured by first mort- 
gage upon land worth $155,479,312.00 
and buildings, -properly insured, worth 
$25,961,925.00—or a total security of 





$181,441,237.00. The care with which 
funds have been invested is evidenced 
by the fact that applications for 
mortgage loans amounting to $12,709,- 
373.00 were presented during the year, 


while only $9,733,699.31 were accepted 
and consummated. The land value, ex- 
clusive of buildings, given as security 
for the repayment of these loans, is 
worth about three times the amount 
loaned. The test of this class of secur- 
itiés is the minimum amount of real 
estate obtained by foreclosure. There 
could be no better commendation of 
this large investment of fifty million 
dollars, than the fact that real estate on 
hand, obtained under foreclosure of 
mortgages cost but $50,951.97, and has 
a present market value of $64,369.65.” 


ORGANIZE PRESS BUREAU. 


Secure Co-operation of Newspaper Men 
in Fighting Evils Which Now Exist. 


The members of the Utah Associa- 
tion of Life Underwriters have appoint- 
ed a committee to act as a “bureau of 
press and general information.” The 
duties of this committee will be to sup- 
ply the local press and the public with 
general insurance information, and to 
receive and answer all questions and 
letters pertaining to life insurance in 
general 

Representatives of the Salt Lake 
newspapers met with the life insurance 
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men and the special work of publicity 
which the members of the association 
are attempting was explained by Will 
G. Farrell, president of the association. 
Mr. Farrell said that the main object 
of the association which is made up of 
practically all of the representatives of 
the “old line” companies, was to pro- 
cure better practices in the business of 
selling life insurance and to fight in a 
concerted way the methods employed 
by companies of questioned resources 
and responsibility. 

It was explained that the association 
had been working in harmony with the 
state insurance department and that al- 
though Utah did not have what are re- 
garded as adequate laws for the protec- 
tion of reputable life insurance compa- 
nies and for the protection of the 
policyholders, the state officers had 
been induced to take the stand that un- 
less companies agreed to live up to cer- 
tain requirements which are incorpo- 
rated in the laws of most of the states 
in the Union, they will not be able to 
procure licenses to do business in the 
state of Utah. 





PROSPECTS. 


Every time I talk with an agent who 
is not succeeding as he should I find 
that his whole thought is about certain 
“prospects.” This one has put him off 
for one reason and this one for another. 
Some of them he has seen twenty times, 
some he has been after a year or more 
and so on. Now, I think we overrate 
the value and importance of these 
“prospects.” It very frequently hap- 
pens that the more often an agent sees 
a “prospect” the less likely he is to 
write him. I have always believed that 
the first interview is the best. After 
that unless the solicitor is very clever, 
his canvass is apt to become a mere rep- 
etition. Before long he is boring the 
“prospect” and has about as much 
chance of success as a hen setting on 
a china egg. Over and over again it hap- 
pens that a new solicitor comes along 
with the same arguments, in different 
form, and writes the “prospect” on the 
first interview. Now if you are worry- 
ing along with a lot of old “prospects,’ 
each with his own excuse for delay, let 
me urge you to give these cases a rest 
and go after new material. Pick out a 
class of men or women which is reason- 
ably prosperous. Get a list of them, 
send them some literature first, if you 
think best, but above all go and see 
them with a definite proposition worked 
out in advance. If you will see ten new 
people every day in this way for a week 
even, I promise you those old “pros- 
pects” will not worry you. I speak from 
experience. Success in writing life in- 
surance begins with a systematic search 
for new material and continues only so 
long as the agent continues to come in 
daily contact with new material. That 
is the whole secret of success in the 
life insurance business. You know it as 
well as I do. The man who has no 
money; the man who will insure in the 
spring or the fall, or next month, are of 
no use to us to-day. The man who can 
be insured to-day is the one you are 
looking for and the agent who goes out 
and finds him is the “Man of the Hour.” 
Are you a man of yesterday, a man of 
to-morrow, or the “Man of the Hour?’— 
R. T. Furman, General Manager Reli- 
ance Life Insurance Company. 


Hamn Bill a Law. 





Governor Hughes has signed the 
Hamn bill passed by the New York 
legislature which permits insurance 
companies to participate in reorganiza- 
tion agreements. The law became a 
necessity in order to protect life insur- 
ance companies in their stock and bond 
holdings in Greater New York street 
railway projects, which are to be re- 
organized. 

Eugene H. Winslow, president of the 
Metropolitan Casualty Company has 
been confined to his home for the past 
few days with an attack of grippe. 


A WELL-EQUIPPED PLANT. 


Special Departments Established by 
Audit Company For Handling Ex- 
tensive Insurance Work. 


The tendency of insurance compan- 
ies—fire, life and miscellaneous—to co- 
operate in handling special work com- 
mon to all, has furnished an opening 
for an organization thoroughly equip- 
ped to render such service as desired. 

Recognizing the drift in this respect, 
together with the economic value of a 
central bureau for the compilation of 
statistics, making inspections, investi- 
gations, etc., the Audit Company of 
New York, one of the oldest and fore- 
most of its kind, has created a new de- 
partment which will deal entirely with 
insurance matters. It will not only un- 
dertake to make for insurance compan- 
ies, audits and special investigations of 
accounts, but also furnish expert ser- 
vice in various lines. 

In charge of this department, is 
George H. Cunningham, who for the 
past eighteen years has been identified 
with insurance interests in positions 
which have given him ample opportun- 
ity for securing a thorough knowledge 
of the business in all its details. 

Life Branch. 

In the life insurance department it 
is proposed to make calculations of 
premiums, reserves, dividends—annual 
and deferred—and policy valuations. 
It is also intended to furnish compila- 
tions of mortality experience for males 
and females, special occupations, par- 
ticular diseases and inpaired family 
records. 

In the way of an audit the company 
is equipped to make investigations as 
to premium receipts, agency returns, 
expense accounts and bookkeeping 
methods in vogue. As regards the lat- 
ter, systems will be installed where 
desired. 

It is also the intention to compile and 
furnish statistics adapted to the use 
of the actuarial, medical, agency and 
other departments of a company; also 
arrange data already compiled by actu- 
aries in suitable manner for ready 
reference. 

For Fire Insurance Companies. 

It is proposed to provide for fire in- 
surance companies investigations of 
risks assumed, rates charged, actual 
losses by localities, losses by classes and 
the most convenient and simple methods 
of bookkeeping. 

The company also is arranging to 
make calculations of rates based on ac- 
tual loss experience, and perform ser- 
vices for groups of companies represent- 
ed in local boards or other organizations. 

Miscellaneous Companies. 

For casualty and fidelity insurance 
companies, it is proposed to make cal- 
culations or compile tables from actual 
experience of the companies; also to 
compile special tables with rates for 
health insurance. It is also proposed to 
furnish comparative statistics of busi- 
ness results in England and Europe. 

For fraternal and assessment compa- 
nies mortality tables will be compiled 
from the actual experience of the com- 
panies and a revision of rates and busi- 
ness plans where companies desire to 
reorganize and change to the old line, 
or legal reserve basis, undertaken. 

Its Equipment. 

The insurance Department of the 
Audit company is equinped with trained 
examiners and actuaries, who are 
skilled menyin their professions. 

In addition to the exnert service 
rendered, the company claims to be in 
nosition to perform these various tasks 
far more economically than it is possible 
for individual institutions to do their 
own work of this nature. 

There is a well-develoned demand for 
an organization thoroughly equipped for 
work along this line. 


Upon complaint of Mrs. Grace Gulick 
of Washington. N. J.. Charles H. Dewey 
of Newark. the New Jersey manager for 
the Phoenix Mutual Life, has been ar- 
rested, charged with embezzlement. 


March 5, 1908. 





Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 


Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, E. P, MARSHALL, 


President. Vice-President. 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ies deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or as a 
Annuity. 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





AM READY to contrac 
with Producers’ 1o 
represent an up-tu-the- 

Lour li‘e company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indizna. Forty years of suc- 
cess. Highest standing. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detrcit, 
Mich. 





SUN 


INSURANCE OFFICE 
OF LONDON. 


FOUNDED 1710 


United States Branch: 


54 Pine St.. New York. 


Western Department: 


171 La Salle St., Chicago 


Pacific Department: 
215 Sansome St., San Francisco 





Olin tat Bath 
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CLAIMS HE WAS DECEIVED, 


CASE IN EQUITY. 





Effort to Secure Return of Money Paid 
for Stock and Insurance in 
Eureka Life. 





An interesting case in Equity has just 
been tried in Common Pleas No. 4, 
Court of Allegheny County with Wil- 
liam T. Sampson complainant, and the 
Eureka Life Insurance Company of Vir- 
ginia, respondent. 

The bill filed establishes the head 
office of the company and also its prin- 
cipal place of business, which is at 
Philadelphia. It also shows that the 
funds of the company are deposited at 
various points in Pennsylvania. 

The specific charge of Sampson is 
that Lee Hepler on or about August 24, 
1906, accompanied by Harry Young, a 
friend of the complainant, visited him 
and was introduced as a special repre- 
sentative of the Eureka Life; that he 
was informed the company was incorpo- 
rated under the laws of Virginia and 
had been authorized to transact busi- 
ness in Pennsylvania, and that as the 
duly authorized agent and representa- 
tive of the company he was selling its 
stock and placing life insurance; that 
the said company would only sell stock 
to policyholders. 

Large Returns Promised. 

It was pointed out that the stock, par 
value $10 per share, was worth $25, vut 
as a special favor the complainant and 
his wife could secure 100 shares at the 
advantageous price of $20 per. share, and 
that in order to comply with the re- 
quirements of the company, and further, 
owing to the advanced age of the com- 
plainant and his wife, life insurance to 
the amount of $25,000 be taken out— 
$5,000 each on the life of five children; 
that he was requested to drop $25,000 
life insurance in another company upon 
which three full premiums had been 
paid. 

As an inducement to drop this insur- 
ance it is alleged that the agent repre- 
sented that within eight years the divi- 
dends on said 100 shares of stock would 
pay the premiums on the $25,000 life 
insurance. 

It is further alleged that the annual 
dividends on the stock were estimated 
at not less than 30 per cent. It was 
also stated that all money realized from 
the sale of said stock would be deposit- 
ed with the Insurance Commissioner of 
Pennsylvania, which would prevent the 
company from breaking up, or anyone 
from obtaining improperly any of its 
funds. 

Acting upon these alleged representa- 
tions Sampson purchased 100 shares of 
stock upon payment of $2,000, receiving 
an official receipt for same. 

Subsequently he was at his own resi- 
dence introduced to a Dr. J. T. Biddle 
who said he desired to examine his five 
children for life insurance; that three 
were examined at the Sampson home, 
another at her home two miles distant 
and that arrangements were made to ex- 
amine the fifth at Seattle, Wash., where 
he was residing. The premiums on the 
five policies aggregated $617.50, which 
amount was paid by Sampson. It is al- 
leged by the latter that he was inform- 
ed that the children were insured and 
that if any of them should die the poli- 
cy or policies would be paid, although 
“said Lee Hepler or said company have 
never at any time delivered said poli- 
cies, or any of them, on the lives of said 
children, or any certificate or receipt 
showing such insurance contracts. 

Buys More Stock. 

It is further alleged that on or about 
February 20, 1907, Hepler visited the 
complainant and said that the company 
was doing a big business, and that the 
said stock was rapidly increasing in 
value; that the price would soon be in- 
creased to $30, but that Sampson could 
have some at $25. He subscribed and 
paid for 20 shares at that price. About 
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a week later 180 shares were purchased 
at a cost of $4,500. 

The total amount of funds paid for 
stock and life insurance according to 
the allegations of Sampson is $7,617.50. 

In the testimony of A. N. Hepler it 
was said that the company makes no 
pretense of maintaining offices in Rich- 
mond for the transaction of business, 
but merely designating a person to 
whom writs could be served as required 
by law; that the company was never 
authorized to do business in Pennsylva- 
nia; that as a matter of fact all busi- 
ness is transacted in Virginia and for- 
warded to Pennsylvania. 

In regard to a question as to whether 
the business of the company is of the 
assessment class, Mr. Hepler said: 

“There is no assessment whatever, 
sir. The company is a legal reserve, 
the same as any other old line legal re- 
serve company and has complied with 
the laws accordingly.” 

It was further brought out in the tes- 
timony that the actuary for the compa- 
ny is R. E. Forster, actuary for the 
Pennsylvania Insurance Department. 

Much complaint has been made that 
the company is permitted to write busi- 
ness in Pennsylvania without a license, 
but it is claimed that this does not pre- 
vent the sale of stock and that no in- 
surance has been written or issued. The 
complaint of Mr. Sampson, as outlined 
above, would seem to indicate that he 
was solicited for insurance, went 
through all the preliminaries for procur- 
ing insurance and paid the required 
premium. 





It does not pay to be a pessimist, nor 
a carping critic of others engaged in 
the same business. It is a noteworthy 
fact that several life insurance officials 
have recently shown themselves to be 
magnanimous in speaking of excellent 
qualities of other life insurance com- 
panies, even in addressing the agency 
force or policyholders of their own 
company. For instance President Jesse 
R. Clark of the Union Central Life be 
gins a letter to policyholders as _ fol- 
lows: 

“The past year has been one of un. 
usual issues culminating with the clos 
ing months in an acute financial panic 
but nothing, not even the panic, was 
able to shake the foundation of a single 
one of the thirty leading life insuranca 
companies of this country.” 

By reason of the character of the 
assets held by the Union Central Life 
the company was less affected by the 
financial panic than most any other 
company. Less considerate officials 
might have deemed the opportunity an 
appropriate one for boasting instead of 
calling attention to the stability of 
other companies. 





$2.500 For Damaged Nose. 





Dr. Bessie M. Andrews, a Chicago 
beauty, whose Grecian nose was marred 
by the carelessness of a street can con- 
ductor has been awarded $2,500 dam- 
ages by a jury in the Superior Court. On 
the witness stand she testified: 

“It was of the perfect type. Many 
persons admired the beauty of my nose 
and commented upon its graceful and 
perfect lines. It was what is commonly 
called a perfect Grecian nose. Since 
the accident its beauty has been marred 
and spoiled.” 
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WANTED 





WITH LESS THAN ONE-HALF 
THE NUMBER OF LIFE INSURANCE 
AGENTS IN THE FIELD, THOSE 
NOW IN THE BUSINESS AND NEW 
MEN, HAVE GREATER OPPORTUNI- 
TIES THAN EVER BEFORE TO BE- 
COME POSSESSED OF A LARGE AN- 
NUAL INCOME FOR LIFE. THE LIFE 
INSURANCE BUSINESS FOR AMBI- 


TIOUS, PROGRESSIVE MEN WAS 
NEVER MORE ENCOURAGING. A 
LARGE, WELL-KNOWN COMPANY 


WANTS AN INTERVIEW WITH MEN 
POSSESSED OF TACT, ABILITY AND 
ENERGY. ADDRESS, “AMBITIOUS,” 
EASTERN UNDERWRITER OFFICE. 


TWO WELL-KNOWN LIFE INSUR- 
ANCE SUPERVISORS FOR’ THE 
WESTERN FIELD; MEN OF HIGH 
CHARACTER WHO FULLY UNDER- 
STAND WHAT WILL BE EXPECTED 
OF THEM AND WHO ARE IN A POSI- 
TION TO EARN $5,000 TO $6,000 SAL- 
ARY PER ANNUM AND EXPENSES; 
TO ADDRESS IN_ STRICT CON- 
FIDENCE, GIVING EXPERIENCE 
AND REFERENCES. “SUPERVISOR,” 
EASTERN UNDERWRITER OFFICE 


A POSITION AS GENERAL AGENT, 
INSTRUCTOR OF AGENTS OR ANY 
POSITION WHERE THE SERVICES 
OF A MAN OF LONG EXPERIENCE IN 
BOTH THE INDUSTRIAL AND ORDI- 
NARY, CAN BE UTILIZED. REFER- 
ENCE AS TO CHARACTER AND ABIL- 
ITY FURNISHED. ADDRESS “EXPE- 
RIENCE,” EASTERN UNDERWRITER 
OFFICE. 


Stock Salesman:—One who can sell 
life insurance company stock for a com- 
pany that has just increased its capital. 
Good bonus paid on each share sold. 
After stock is placed, if the man has 
made good, the appointment of superin- 
tendent of agents is open to him. Ad- 
dress “B” care Eastern Underwriter. 


Life insurance managers for the fol- 
lowing cities: Scranton, Allentown, 
Easton and Wilkes-Barre, Pa., Buffalo, 
Rochester, Syracuse and Albany, N. Y. 
We have up-to-date contracts, the very 
best non-participating policy and are 
prepared to make very generous con- 
tracts with representative parties. Ad- 
dress in confidence, “R. E. W.,” Eastern 
Underwriter Office. 


At once, two good men qualified to 
work with life insurance agents, now 
appointed, and secure other good, reli- 
able representatives. An especially 
good man to locate at Allentown, Pa., 
and work through that section. Salary, 
expenses and commission. Address 
with reference, “Black,” Eastern Under- 
writer Office. 


General agent for Indianapolis, Ind., 
and surrounding territory, by one of the 
largest life insurance companies. Appli- 
cant must be prepared to stand the 
closest investigations and demonstrate 
his ability to handle sub-agents and pro- 
duce a large volume of business. Ad- 
dress “New York,” Eastern Underwriter 
Office. 














Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 
Of the District of Columbia, 


Chartered by Congress 1869. 


“Combines legal reserve safety with fraternal economy” 
An exceptional opportunity for producing agents. 
WM. MONTGOMERY, Sec’y 


Corner 12th and G Streets, N. W.., 


Washington, D. C. 


| 1860 
Home LifelnsuranceCompany 


or 


48th Year 1908 


of New York. 
GEORGE E. IDE. President 


ra ka nban sp dune sedken $20,004,853.63 


| 
| 


| 
| 





Liabilties 


Net Surplus 
; Insurance in Force......... 


in the amount of insurance in force 
asse!s were increased 


(including Divi- 


dend Endowment Fund) 17,440, 398.20 


Dividend Endowment Fund 


(Deferred Dividends)..... 1,795,020.00 
769,435.43 


86,193,296.87 





The 48th Annual Report shows a gain 
; that 
nearly $1,000,000, 


and that over $300,000 was paid to policy- 


holders in dividends. 





UNEXCELLED IN 


Favorable Mortality 


—and— 
Economy of Managemen‘ 


The Provident Life 
« Trust Company 


OF PHILADELPHIA. 
— a 
Rates of Premium Extremely Lew 


and still further reduced by 
Annual Dividends. 





TATE Mutual Life 


Assurance Company 


Worcester, Mass, 








Incorporated 1844, 





Financial Statement, Jan 1, 1907 


ROT sw cccccnccccsone $29,138,062.19 
Liabilities .........+.-. 26,318,347.00 
SURPLUS .......0. $2,819,716.19 





A. G. BULLOCK, President, 
H. M. WITTER, Seeretary. 
Burton H. Wright, Supt. of Agencies. 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Presiden 
J. M. Lee, Actuary 
Theo. L. Allen, Secretary 
Robt. H. Davenport, Asst. Sec 


This Company, with its more than fifty years oi 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal pelicies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 





For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 


DYER & FOSS, GENERAL AGENTS. 





THE EASTERN 


TALKING POINTS FOR SOLICITORS. 





By CHARLES H. FLOOD, New England Mutual Life, Boston. 





The good salesman in talking his 
goods brings out not only the good 
points, but also those which he thinks 
will make an impression on the mind of 
the buyer. 

We recently talked with a man who 
has just matured $100,000 of endowment 
insurance and the thing that appealed 
to him most strongly, while he was car- 
rying this insurance, was the fact that 
when he needed to borrow money he 
was not compelled to dispose of good 
securities he had, but could borrow from 
his bank all the money he required, giv- 
ing as security some of his life insur- 
ance policies. This was a feature he 
did not think about when he was buy- 
ing the insurance. He was not obliged 
to go to the insurance companies for a 
loan, if he preferred to deal with a bank 
or an individual. 

The other day we were showing up a 
$20,000 endowment contract and, while 
our prospect thought well of it, there 
was, as he said, a chance that in the 
future years he might not be able to 
continue the premium payments. While 
the $1,000 premium would be no burden 
to him to-day, and in all probability 
would be none for some years to come, 
his business (manufacturing) might 
take a decided slump. When we told 
him that after four premiums the com- 
pany would carry him along, with full 
protection for the rest of the term with- 
out his paying a single cent, all doubts 
regarding the value of this policy imme- 
diately disappeared. 

You never forget to tell the man 
about the cash values and paid-up val- 
ues, but the third option in the policy 
is usually left without explanation. 
Aside from the relative value of this op- 
tion we have found it usually makes the 
most favorable impression on the pros- 
pect’s mind. 

Judge Your Prospect. 

If you went to a man and told him 
you would give him a policy good for 
twenty years’ insurance by paying four 
premiums, the chances are he would be 
interested instantly. Many men are 
afraid to buy insurance because they 
don’t want to look ahead to paying pre- 
miums twenty years. They are all the 
time thinking they are going to lose 
their jobs, have doctors’ bills, or meet 
with some accident, and they have 
visions of losing all the money paid in. 
It is such thoughts as these, which 
often they do not tell us about, that 
prevent our closing the case. 

You must try to read your prospect's 
thoughts. If you cannot do this, keep 
bringing out all the points you know 
and you will surely hit on one that will 
impress him. This plan of attack re- 
garding the contract should also be 
used on the form of policy. Some men 
will buy an endowment maturing at age 
75, when they would not look at a life 
policy; they want the name of endow- 
ment. Others want a policy with a new 
name to start them going. We have 
more than fifty-seven varieties, so be- 
gin with the one you think would be 
good for them and go through the list 
until you strike the right one. 

The Financial Crisis. 

Millions of dollars have been with- 
drawn from banks and trust companies 
during the past few weeks by timid 
depositors. The exact sum will never 
be known, but in your circle of acquaint- 
ances you know of a few cases. The 
banks in many instances were as much 


to blame for the stringency in the 
money market as the depositors who 
withdrew their money, because they 


formed the habit of hoarding money. 
Confidence is now being greatly restor- 
ed and last week the savings banks re- 
ported an unusual amount of money 
deposited to receive the benefit of in- 
terest on the new quarter of the year. 

This is the great dividend paying 
month. It is estimated that $190,000,000 
will be paid in dividends to investors in 
January. 

Witn continued good business in 
pracucally all lines of trade, many 
manufacturing plants now running on 
full time, the spirit of optimism is again 
in tne air. 

The financial crisis was the best 
kind of advertising for life insurance. 
The ones to appreciate it most were the 
business men. Banks with which they 
had been dealing for years refused them 
loans and had it not been for the life 
insurance companies that loaned them 
money on their policies many mercan- 
tile failures would have been reported. 
They saw the market value of their 
zood investment stocks and bonds de- 
cline from ten to fifty per cent. of 
their face value. The only asset worth 
one hundred cents on the dollar was 
the life insurance policy. If they want- 
ed to borrow on that they were not 
compelled to pay the usurer’s rate of 
interest, but could have it at five per 
cent. per annum. Here was an example 
of the stability of the life insurance 
company and its contracts. Business 
men will not easily forget the lessons 
they have learned through the experi- 
ences of the past few weeks, and the 
life agent who is onto his job every 
day will not neglect the opportunity of 
turning them to his own advantage. To 
the man who has borrowed against his 
policy should be shown the necessity 
of taking on a new policy to cover the 
amount of his loan. This condition of 
tight money and dull times occurs peri- 
odically. Some men may have escaped 
this time, but such should be shown 
the need of taking a policy now so as 
to be prepared for the next period of 
depression. 

Things to Know. 

In talking to a prospect, no matter 
how indifferent he may appear, there 
are three things you should know and 
make permanent record of before you 
forget it. The first, is he married or 
single; second, the date of his birth 
and third, what insurance he carries. 
The date of birth sometimes cannot be 
obtained. If you begin to try to find 
out this item by asking in what month 
he was born you can always get that 
information and then lead up to the 
day of the month and the year. If he 
balks at the latter part you have enough 
to help you if you have the month, be- 
cause there is no better all-around time 
to solicit a man for insurance than 
when his age is changing. The informa- 
tion about his insurance can be gotten 
usually by first asking him if he has 
any deferred dividend policies and how 
soon they will mature. One answer will 
enable you to lead up to another ques- 
tion and before he is aware of it you 
have the necessary data. 


UNDERWRITER. 


How to Increase Amounts. 

A suggestion successfully used in 
writing a man for a proper amount of 
insurance is to divide the amount into 
two policies. You talk with one you 
know is able to buy, say $5,000, but who 
is overcautious and thinks he will take 
only $3,000 at present, and then six 
months or a year from now take the 
other $2,000. You want to close him for 
$5,000, but he thinks that possibly he 
may not be able to carry that amount. 
You then suggest that two policies be 
written—one for $3,000 and another for 
$2,000. If later he finds it is too much, 
the $2,000 policy can be surrendered 
for cash or paid-up insurance and the 
$3,000 continued. Or, he may want to 
borrow on his insurance for a limited 
amount and yet he would like part of 
his insurance clear from loans. One 
policy can be used for a loan. Possibly 
he might want to name two beneficia- 
ries at some time or other. The divided 
policies permit this. A successful ex- 
amination for $3,000 is always good for 
$5,000. Suggestions like these often en- 
able you to raise the application twen- 
ty-five to fifty per cent. 

Value of New Policies. 

There is no question but that the 
salesman is greatly benefited if he has 
a new article of merit to offer for sale. 
It interests him as well as his customer 
and the added enthusiasm helps him 
to get the order. We have a new con- 
tract to sell. The time to take advant- 
age of this fact is right NOW; along in 
September or October the policy will 
not be as new as in January. You have 
noticed that a new company starting 
with some catch feature to its policy 
will write a good amount of new busi- 
ness and you wonder how it is that peo- 
ple will buy its policy and turn you 
down when yours is so much better. It 
is simply because the agent is enthusi- 
astic over his new company, tells the 
people a new story and gets the busi- 
ness while you are telling your old 
story. The successful salesman always 
makes his prospects interested in his 
goods, be they old or new. He tells his 
story in such a way that it sounds new. 
Why, only the other day we talked with 
a prospect who thought it was a great 
feature to have his second premium 
smaller than the first, because he got a 
cash dividend. That cash dividend was 
a brand new thing to him. But some 
agents would scorn making it a feature, 
because they think everyone knows 
about it. 

Now do not neglect to make the most 
of these times. You have a splendid 
opportunity to do a big business and it 
will pay you to hustle as it has never 


paid you before. Let everyone know 
about the new policy, new premium 
rates, new options and new features. 


Have your sample policy with you all 
the time and show it up on all oc- 
casions. ret into the habit of talking 
your business to everybody and let them 
know how proud you are to be selling 
life insurance. Let them know and 
make them feel how much _ they 
should be thankful, for the good the in- 
surance companies have done for the 
people. T.ife insurance had some hard 
knocks a few months ago and the com- 
panies took them. Now is the time 
when the companies can knock back. 





J. G. Walker, President. 


T. Wm. Pemberton, lst Vice-Pres. 


W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Of Virginie 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


Insurance in Force......................0055 





pa ionns Dan assets OVER— $3,500,000 
naree stsesceeeee sees, OWE R—$60,000,000 


Total Payments to Policyhol fers since Organization NEARLY—$8,000,000 





March 5, 1908. 


RELIANCE LIFE 


— | en 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 
Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





The Agent's Company 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
ed 


The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteeu. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 





AMERICAN CENTRAL 


Life Insurance Co. 


Indianapolis, Indiana. 


ED cs kecaesesassineann $1,800,000 
Surplus security to policy- 
DEE acauacesenbacaens 425,000 
Insurance in force........ 21,000,000 
Liberal contracts for agents in 


Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 
Arkansas, Tennessee and Alabama. 


Write today for information. 





Do You Believe 


In MASSACHUSETTS life insurance 
on the NON-PARTICIPATING plan 
with a DISABILITY CONTRACT? 


But One Company 


combines these three great advant- 
ages. 


For terms of District Managers and 
Ageats write to 


The Columbian National Life 


| 
| 


Insurance Company 
176 Federal St. Beeten, Mase. 
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Superintendent James P. Mulhall of 
the Utica, N. Y. district of the Met- 
ropolitan tendered to the district staff 
a banquet on February 23, that was en- 
joyed by about 80 men, including Home 
Office representative Maj. B. R. Corwin, 
manager of ordinary agencies, J. W. 
Rayhill, attorney of the company, Fran- 
cis K. Kernan and Geo. W. Miller, Ex. 
Supt. of the district who has retired 
after being in the service of the com- 
pany for twenty-five years, S. G. Green- 
man, Supt. of the Binghamton district, 
J. A. Watchorn, Supt. Of the Amster 
dam district and the medical examiners 
of the district occupied a place of 
honor at the head of the table. All of 
the Assistant Superintendents and 
Agents of the district were present to 
enjoy the feast. After the inner man 
had been satisfied, the good things and 
cigars had been enjoyed, a fine musical 
program was carried out, many good 
stories were told with pleasing effect; 
the host who served most acceptably 
as a toastmaster, by his wit and humor 
was proclaimed the Mark Twain of 
Utica. 





Superintendent J. H. Heath of the 
Hamilton, Ont., district of the Union 
Life of Canada, entertained the mem- 
bers of his staff at a banquet at the 
Palace Cafe on February 20. A most 
excellent turkey dinner was enjoyed by 
those present, including agents, W. F. 
Ryan, J. J. Budd, F. W. Taylor, R. Far- 
mer, K. Smith, M. Overholt, J. F. Gaden, 
A. Thompson, J. D. McBeth, A. Brodie, 
Wm. Beckett, D. McDermid and J. 
Rooney; superintendents, J. W. Clark 
and D. P. Stowell; district manager, 
J. H. Heath and Medical Examiner A. 
W. Wickins. The head office was ably 
represented by Superintendent of Agen- 
cies A. G. Bradley and _ Inspector 
Charles Young. 





A short time ago a well-known in- 
dustrial superintendent expressed him- 
self along these lines: “I want to live 
long enough to see Donald Sinclair, of 
the Murray Hill, New York, district 
pitted against S. S. Voshell of the 
Brooklyn district of the Metropolitan. 
Doctor George Stanisland of the Buffalo 
district against John Dolph of the Cin- 
cinnati. ‘Jim’ Holmes of Germantown- 
Philadelphia against Frank Moxey of 
Baltimore. Ben Lynn of Jersey City 
vs. H. J. Bloemeske of the Chelsea-New 
York district; John R. Fox, Philadel- 
phia, vs. P. J. Kraus of Chicago—then 
I will be happy.” 





Relative standing of districts in di- 
vision A. of the Union Life of Canada: 
Quebec, J. P. Tremblay; Winnipeg, D. 
J. Seott; Hamilton, J. H. Heath; To- 
ronto East, A. G. Bradley (in charge); 
Halifax, L. B. Harlow; Montreal, W. J. 
Paterson, inspector agencies; Toronto 
West, R. M. Gifford; Ottawa, P. H. 
Villeneuve; London, J. M. Conway. 





James McGann of Providence, R. L., 
for several years an Assistant Super- 
intendent of the Metropolitan in the 
Narragansett District, has been trans- 
ferred to Bridgeport, Conn., as succes- 
sor to John Csorba, resigned. Mr. Mc- 
Gann left Providence with the best 
wishes of his old associates, and will 
doubtless make an excellent record in 
his new field. 

The general shifting of the Super- 
intendents of the John Hancock re- 
minds us of Commissioner Bingham’s 
“for the good of the service” motto, and 
we sincerely trust that the Company 
will secure better results than Bingham 
has, Superintendent Robert Spencer re- 
moves to his old home, Bridgeport, 
Conn., vice James E. Brown, resigned. 





W. H. Sexton, who for years has so ably 
handled Brooklyn No. 4, goes to German- 
town, Pa., vice Frank B. Day, anl is suc- 





ceeded by the veteran D. J. Sweeney of 
Philadelphia No. 3. E. Rhodes, a well- 
known assistant, is promoted and suc- 
ceeds B. J. Woods at Camden, N. J. 
Superintendent Woods goes to Philadel- 
phia No. 4, while H. B. Kaminster goes 
from New York to Chester, Pa., suc- 
ceeding Robert Ross, who takes charge 
of Philadelphia No. 3. 





Superintendent George W. Bahlke of 
the Lee-Richmond district of the Metro 
politan never tires of reminding the 
members of his staff that the key-note 
of success is constant canvassing. Here 
is what he says in a late bulletin and it 
is to the point: “The record for 1908 as 
in all other years, can be made by can- 
vassing. By earnest-persistent-get-there 
must have the application-kind of can- 
vass. Canvass your prospect after you 
have their attention as though you had 
him or her looking down the barrel of 
a gun—there he or she will listen and 
you'll get the business. Canvass with- 
out fear—the calamatics we fear most 
are those that never come. He who cul- 
tivates best his own field gather the 
largest harvest. 

“From all over the country there 
come reports of big records. There 
are men in our service who will do 
things in spite of any circumstances. 
They will make a record without re- 
gard to any condition. They canvass. 
They always keep their business before 
the public and keep pushing their 
claims for recognition. This is the kind 
of work that secures applications.” 





Relative standing of districts in 
division B. of the Union Life of Canada. 
Niagara Falls; W. C. Fowler, Stratford; 
E. McArthur, Sherbrooke; H. N. Brien, 
Vancouver; C. F. Broadhurst, Amherst; 
D. Milliken, Berlin; W. Voland, Yar- 
mouth; W. F. Mullen, New Glasgow; 
H. K. Reynolds, Galt; T. E. Holmes. 





That was a fine contest held by the 
Prudential-Brooklyn 8 district during 
the week of February 10. The fight was 
in honor of Superintendent George A. 
Smith, who is on a leave of absence, 
and managed by that most highly es- 
teemed acting superintendent, special 
inspector F. A. Gifford, who it is claim- 
ed can originate more ideas for getting 
business out of a staff of men than any 
other living man. The staff was divid- 
ed into two opposing sides, one side 
Smith men, the other Gifford men. The 
Giffordites won with 179 applications 
for $20.54. Smithites 156 applications 
for $19.54. How could you do it Gifford? 





The ladder of fame men of the Life 
Insurance Company of Virginia for the 
week of February 10th are: Warren of 
Atlanta $2.85, Wilsoe of Columbia $2.20, 
Riggs of Columbia $1.90, Lighenfoot, 
Columbus, $1.80; Laves, Charleston, 
$1.70; Bailey, Raleigh, $1.65; Ross, Co- 
lumbia, $1.65; Thomas, Greenville, 
$1.50; Von Miller, Washington, $1.50; 
Vaz, New Orleans 3, $1.20. 





Superintendent E. T. Parham of the 
Danville, Va., district of the Life Insur- 


ance Co. of Viewtate, claims that “the 
harder the times the better the boys 
work.” Wonder if that is so Mr. Agent? 
Why don’t you try it and see for your- 
self? 





The boys of Prudential-Philadelphia 
2, Superintendent W. F. Hardy, had a 
great both-hands special, during the 
week of February 10th. The plans were 
matured at a dinner held on February 
7th. The gathering was made up of the 
Assistants, Supervisor Harry Vliet, Di- 
vision Manager William R. Perry, Su- 
perintendent C. M. Yoder of Philadel- 
phia No. 5, and Inspector John Mayer. 
The result of the week’s effort was 380 
Industrial applications, for about $40, 
and a tidy little bunch of Ordinary. 





It is of great importance to use every 
possible diligence in settling death 
claims promptly. The crowning glory 
of the system of Industrial insurance is 
that it gives READY MONEY at the 
time it is most needed. Sometimes doc- 
tors fail to appreciate this fact and de- 
lay in co-operating with agents and as- 
sistants in this matter, and again, 
agents overlook it.—Virginian. 





Colonial managers increase in divi- 
sions A and B to and including Febru- 
ary 17th: 

A. 

Harlem, H. J. Whitaker; Pittsburgh, 
J I. McLeod; New York, J. H. Christo- 
pher; Williamsburgh, L. Janson; Bronx, 
D. E. O'Neil; Brooklyn, W. J. Burn. 


B. 

Easton, J. W. Allbritton; Jersey _ 
W. L. Griffin; Germantown, L. 
Brown; Newark, Cc. W. Hugg; West 
Philadelphia, B. I. Bowen; Trenton, L. 
P. Welsh. 





Since the transfer of Superintendent 
F. B. Reilly, over two rivers, to the 
borough of peaceful rest (Brooklyn 5) 
like all the other Reilleys he has been 
getting moves on; at least the staff of 
5 had an extraordinary week recently, 
in which they pulled in $65, 000 Ordin- 
ary and smilingly say: ‘We can do it 
again if Reilly says so.” 





“Gentlemen, we can’t too strongly, 
too pointedly ‘drive home’ to every 
thinking man, the certainty of an estate 
through insurance vs. the uncertainty 
of an estate through business ventures. 
Money put into good life insurance is 
money saved.”—Thomas A. Buckner, 
vice-president New York Life. 





On March 5 Assistant Superintendent 
W. S. Geutner, of the St. Louis 3 district 
of the Prudential, celebrated his fortieth 
birthday. In order to have an entirely 
dead conscience and demonstrate his 
ability the Record says: “He took time 
by the forelock in celebrating the event 
—braced himself up for a supreme per- 
sonal effort during the week of January 
13th, and not only beat his own best 
previous record, but the best record 
ever made by a competing Assistant of 
St. Louis No. 3—wrote forty-six appli- 
cations for $5.15, against thirty-six, for 
$4.64, written by the assistant referred 
to.” 
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H. POLLMAN EVANS, President 





OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Offices in 34 Districts between Halifax and Vancouver. 


The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 


Head Office, TORONTO 
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**Opens the Door of Opportunity Wider 
|Than Ever Before to the Men in the 
Field.’’ 


That's the way 
PRUDENTIAL AGENTS 
are talking about 


The NEW 
Low-Cost 
Life Insurance 
Policy of 


The Prudential 








The Greatest Success in Life Insurance! } 





We want Agents We want [anagers 
We want YOU! 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 
JOHN PF. DRYDEN, President. 


Home Office, - - NEWARK, N. J. 





The New Policies 
(1907) 


Of the 


Equitable Life 
Of Iowa 


Are up-to-date in every re- 
_ Spect,—includirg provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous, 
Agents wanted in unoccupied 
territory. Write the Home 
Oifice, Des Moines, Iowa. 





METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establieh his claim to the 
highest position in the fled. It is 
within his certain reach: The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the ‘Company's Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





THE EASTERN 
UNDERWRITER. 


This newspaper is owned and pub- 
lished every Thursday by The East- 
ern Underwriter Company, a New 
York corporation, office and place of 
business, 105 William street, New 
York City. B. F. Hadley, President; 
T. H. Swartz, Vice-President; G. A. 
Watson, Secretary and Treasurer. The 
address of the officers is the office of 
this newspaper. Telephone 2497 John. 





B. F. HADLEY, G. A. WATSON, 
Editors. 


T. H. SWARTZ, Business Manager. 





Subscription Price, $3.00 a year; 
Single Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y., under the Act of 
Congress of March 3, 1879. 


DANGERS IN NEW COMPANIBS. 
One of the most menacing problems 
confronting life insurance institutions 


at present is that due to deception and 


misrepresentation in the organization of 


new companies. 
During the past year anda half over 
150 new companies have been launched 


Most 


in various sections of the country 





of them have been organized in the 


West 


cles 


and the South. Sensational arti 


relative to alleged misconduct in 


and portraying 


amounts of funds which have come under 


Management, Vast 


he control of a few men, have been 
used to good advantage by the promot- 
er, With the result that it has been an 
easy matter to get out stock and launch 
a company. 

It is a 


cured 


fact that capital has been se- 


and launched during 


the past 


companies 


year or so in localities which 


cannot in any conceivable way support 
a life insurance company to do a perma- 
nent business. Results have followed 
the organization as regards business in 
financial 
After the 


flush of “home institution” has worn off, 


force, but the necessary 


strength has not developed. 


there will be not only a lull in growth 
of volume, but also a decline. 

What 
crucial 


is going to happen at such a 
period? It is that 
the brains and ability in the home offi- 


Sale to say 
ces of a good percentage of the compa- 
nies is not of sufficient caliber to cope 
with such a situation. There comes the 
temptation ito use funds to secure busi- 


ness. Blissful, as long as it keeps up, 
but suicidal beyond a doubt. It is im- 
to buy 


survive. 


business at excessive 


Stockholders 


possible 
and 
have put money into the company under 


cost who 
the promise of fabulous returns become 


and demand a fulfillment -of 
promises made. 


There is another way of launching a 


restive, 


selling the 
Many 


and that is by 


policyholders. 


company 
stock to compa 


nies have been organized in this man- 
ner and large volumes of business pro- 
during the early years. It is 
that misrepresentation 
medium through which 
If it is possible to de- 
by fanciful visions of 


is easy to understand 


cured 
needless to say 
is largely the 
the stock is sold. 
lude financiers 
future profits, it 
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But like the financier, he will become 
restless and will not pay out his good 
money many years without desiring to 
know somewhat of the deal he has en- 
tered. 

While it is possible to secure large 
volumes of business under this latter 
plan, the lapses after a time are enor- 
mous, so that it is no uncommon thing 
to see the production of a company de- 
crease one-half during a year, and over 
one-half of what was written during the 
previous year lapse. The bubble has 
been pricked and the gas is escaping. 
The slick promoter is at the end of his 
string, and results are on the wane. 

Within the last few weeks it has been 
charged by a State Insurance Depart- 
ment that a million dollars worth of 
stock had been distributed between par- 
ties “on the inside” in consideration of 
a payment of $6,000 in cash and the bal- 
ance in notes. It may be asked what 
they proposed doing with the proposi- 
tion? Hard to tell, but it is well known 
that they were looking for men special- 
ly adapted to handle a stock proposi- 
tion. If it had been sold at two or three 
times par, where would the bonus 
money have gone? It is a safe gamble 
that a good portion of it would have at 
furnished princely salaries and 
commissions to promoters 


least 
exhorbitant 
and salesmen. 

This is not dealing with imaginary 
It is a portrayal of real happen- 
and from 


things. 
ings at the 
which there will come a sad awakening. 

In speaking with a well-known field 
man the other day, he mentioned the 
formation of a company a few years 
ago and the sale of its stock to policy- 
holders. The party handling the trans- 
action accumulated sufficient during the 


present time 


organization period to be able to make 
a transfer or an from 
$100,000 to $150,000; hence it is natural 
to presume that this deal was not han- 
dled for the specific benefit of policy- 
holders. 

Another interesting phase of this mat- 
ter is presented by the fact that this 
very company is paying dividends this 


assignment of 


year to its stock-policyholders, notwith- 
standing it shows a loss in its surplus 
account. In other words it is paying 
dividends out’ of the excess funds se- 
cvred from policyholders by inflated 
prices for stock. This would seem like 
a very important subject for investiga- 
tion by the Insurance Department. It 
is the grossest kind of’ deception. We 
cannot imagine con- 
temptible than a set of promoters going 
out under false colors and securing a 
bonus On the sale of stock, pocket half 
of the bonus for promotion fees and 
then keep up the deception by paying 
farcical dividends out of the balance of 
the bonus secured. 


anything more 


* * * * 


What is to be done with a condition 
such as this? It is difficult to say. A 
person in discussing with P. T. Barnum, 
the glaring between the 
posters on his bill boards and the actual 
productions in his circus was reminded 
that “The American people like to be 
What they expect seems 
to be of more consequence than what 


discrepancies 


humbugged.” 


they receive for the money expended. 
Unfortunately this same rule applies in 


ositions. 

Gilded literature, false and 
comparisons, a silver-tongued, polished 
salesman, unscrupulous as regards the 
point where truth weaves into fiction 
and misrepresentation, and the work is 
performed. 

But life insurance is not for a day 
nor for a year. It may mean the saving 
grace for family or old age a half cen- 
tury hence. Hence it is of vital import- 
ance that the utmost care be made in 
selecting the depository of the trust. 

An impressive example of this fact is 
shown in the present dilemma of the 
Mutual Reserve Life. Millions of dollars 
have been paid in that company by 
policyholders who will now doubtless 
find themselves not only without insur- 
ance, but also in a position where it is 
impossible to secure it. 

One of the most serious mistakes is 
the idea that either a financier or a 
field man can successfully conduct a 
life insurance company. A man finding 
himself dissatisfied with his position as 
a solicitor, general agent or manager, 
thinks he is fitted for the guiding hand 
of a company and proceeds to interest 
some of his friends financially; or per- 
chance sell the stock to policyholders. 
Some make good, but it is the excep- 
tion rather than the rule. 

It is a most difficult proposition, and 
requires skill and level-headedness to 
as great, if not greater degree than any 
other business in existence to-day. The 
history of the next few years will we 
believe corroborate this conclusion. 


unfair 





ON THE RACK. 


District Attorney Jerome has become 
so thoroughly acquainted with the 
“rack” that he will not mind the incon- 
venience or annoyance of being placed 
on the rack himself. 

One of the charges against him is that 
he has been too lenient with insurance 
officials who come within the scope of 
the Armstrong investigation. His state- 
ment, “when Hughes is through with the 
insurance inquiry, justice must be done 
in the land, and it must fall upon those 
who are guilty, be their station what it 
may,” is used against him. 

No doubt Mr. Jerome, in common 
with thousands of others whose minds 
had become a little warped, or per- 
chance biased by yellow journalism, 
was sincere when he made that state- 
ment, but after making cool and indis- 
criminate investigation he came to the 
conclusion that there was not as much 
to come under the pale of the law as ap- 
peared on the surface. 





Fight for Surplus. 


Owing to the proposed Canadian law 
which compels a distribution of the sur- 
plus carried by the Independent Order 
of Foresters a lively scrap has arisen. 
Previous to 1899 the assessment rate 
up to age 30 at entry was 72 cents per 
$1,000 insurance. Since that time it 
has been $1.14, which has resulted in 
an accumulation of $12,v00,000. The 
proposed bill would compel the 72 cent 
rate men to pay $1.14 and receive no 
benefit from the $12,000,000 accumulat- 
ed. The supreme officers, on the other 
hand, wish to designate $4,000,000 as 
belonging to those insured before 1899. 
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OF PERSONAL INTEREST 











A late visitor to the metropolitan fire 
insurance district was John W. Murray, 
the erstwhile senior vice-president of 
the German-American Fire of New York, 
and regarded as one of the strongest 
men in the business a decade or two 
ago. A bold operater, Murray drove his 
company at high speed, but it was al- 
ways along safe lines, and the institu- 
tion made money fast. In appreciation 
of the unusually good work performed 
by the senior vice-president one year, 
the directors of the German-American 
Fire voted Mr. Murray a paid-up life 
insurance policy in one of the stalwart 
home companies for $100,000. Always 
a shrewd investor and careful in the 
handling of his own money as well as 
that of the institution by which he was 
employed, Mr. Murray amassed a com- 
petency, upon which he has been living 
very comfortably in his well-furnished 
Plainfield, N. J., home. He holds con- 
siderable stock in the German-Ameri- 
can and is, naturally, gratified at its 
continuous success. 


C. W. Morris for the past ten months 
local manager in Pittsburg of the Guar- 
dian Fire has resigned to again asso- 
ciate with his father, Walter Morris. 
“Charley,” as he is popularly known on 
the street in the insurance district, is a 
clever young man possessing plenty of 
energy and a good knowledge of fire 
insurance. The business of his father’s 
agency has grown materially and when 


the son decided to accept the position 
with the Guardian, Mr. Morris felt as 
though he was losing a strong right 
arm. With Walter, Sr., at the helm, 
Walter, Jr., and Charles W. as aides, 
the Morris Agency (Walter and Sons) 


is well equipped for a successful busi- 


ness. 


A. F. McDonald, resident manager of 
the Economic Life of Philadelphia, at 
Pittsburg, has contracted with A. W. 
Mayne, for a great many years auditor 
of the Wabash lines. Mr. Mayne has 
traveled extensively and possesses a 
wide circle of friends, many of whom in 
extending congratulations as to his de- 
cision to take up life insurance as a 
business have pledged their cordial sup- 
port in establishing a strong clieatele. 
By reason of his experience among busi- 
ness men, Mr. Mayne will prove a most 
desirable addition to the ranks of so- 
licitors. 





Geo. E. Taylor, secretary of the New 
Amsterdam Casualty Company is away 
on a trip in the West and Northwest 
visiting agencies of the company and 
incidentally appointing new agents. 
Two new recruits secured on the trip 
are Hackett & Hoff of Milwaukee, Wis., 
and Fred W. Burritt of Hancock, Mich. 





J. A. Stromberg, accountant in the 
Dickson & Tweeddale office, who was 
recently elected secretary of the South- 
ern Insurance Company of New Or- 
leans, leaves for that city to-day to 
take up his new duties. Mr. Stromberg 
is a capable young man, and leaves with 
well wishes for success from a large 
number of friends in the metropolis. 


A card received from St. Augustine, 
Fla., announces the arrival of Harry A. 
Logue, a popular fire insurance man of 
Pittsburg, who is on his way to 
Jamaica and Panama. The Logue 
agency is one of the most successful in 
Pennsylvania, and the two brothers re- 
sponsible for its being, C. M. and H. A., 
are deserving of great credit. 








R. H. McCurdy, former general man- 
ager of the Mutual Life of New York, 
has secured an interest in the banking 
firm of Henderson & Co., which has 
been reorganized as McCurdy, Hender- 
son & Co. The other members of the 
firm are Norman Henderson and L. E. 
Hatzfeld. 


+: Flo 
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LOSS ABOUT TWO MILLIONS. 


CAR BARN BURNS AGAIN. 


Large Part of Local Street Railway 
Schedule Carried by London 
Lioyds, Rathbone, Broker. 


In the two million dollar loss suffered 
by the New York Street Railway 
through the destruction by fire of its 
Second Avenue barn last Saturday 
night, London Lloyds will have to pay 
a stiff amount, over fifty per cent. of 
the company’s schedule being carried 
by the individual underwriters across 
the water. For years the line was 
placed by Dutcher & Edmister, which 
firm lost the business later to Hyman 
& McCall, the junior member of which 
concern was a city alderman, ignorant 
of the first principles of insurance, but 
a staunch Democrat and active in the 
councils of Tammany Hall.Though many 
of the railway properties were ram- 
shackel affairs, little effort was made 
at improvement, the management of the 
road being content to jog along without 
incurring increased expense, so long as 
the insurance companies would assume 
the hazard. 

After paying several heavy losses the 
stock companies tired of the proposi- 
tion and insisted that the character of 
the risks be materially bettered if they 
were to write them. The exact situa- 
tion was made clear to the leading un- 
derwriters at Lloyds, and the latter, 
after promising to stand out for the 
needed improvements, weakened the 
minute the business was offered them 
and swallowed the bait, hook, sinker 
and all. As an accommodation to R. C 
Rathbone & Sons, who succeeded Hy 
man & McCall as the brokers of record, 
having gotten the business through 
their friendship with August Belmont 
it is said, a number of home companies 
wrote small percentages, and of these 
several cancelled after paying a stiff 
loss last October. 

Rathbone & Sons went about improv 
ing the property in a most intelligent 
and businesslike manner and had the 
equipment in the Second Avenue barn 
almost completed when the flames 
wiped the property out Another two 
weeks and the water would have been 
coursing through the sprinkler pipes, 
thus affording a safeguard that in all 
likelihood would have checked the re- 
cent disastrous blaze at its very incep 
tion. 

By ignoring the friendly warning 
given them the London operators not 
only delayed until too late the complete 
protection of the burned barn, but they 
incurred a loss of sufficient magnitude 
to make them sit up and take notice. 


WILL CONTEST LOSS. 


Companies Interested in Burning of 
Hotel Ampersand Insist that it Was 
of Incendiary Origin. 

Suit to compel payment of insurance 
covering on the Hotel Ampersand, of 
Harrietstown, on the shores of Saranac 
Lake, N. Y., which burned September 
23rd last, has been brought by the as- 
sured, the Ampersand Hotel Company 
William E. Ellison, a prominent insur- 
ance attorney of this city and the form- 
er corporation counsel, is president of 
the corporation and directing its litiga 
tion. The interests of the contesting 
insurance companies are being looked 
after by Hartwell Campbell, of New 
York, and the fight promises to be a 
famous one. 

Insurance aggregating $99,300—$72.- 
775 being on building, $23,225 on con- 
tents and the balance specific was car- 
ried. The Mutual Life held a mortgage 
for $35,137.50 upon the property. The 
latter sum has been paid the compa- 
nies taking subrogated. 

Incendiarism is strongly suspected, 





and upon this ground payment to the 
assured is refused. The property loss 
is total; the cause of the fire according 
to the hotel people, was “a cigarette 
stub in an elevator.” 

Two men, Herman Vanderwall and 
his son-in-law, Morris Newmarket, both 
of this city, have been arrested in con- 
nection with the affair and a further ar- 
rest is likely. For the companies the 
loss was handled by Managers Mc- 
Ilwain, London & Lancaster, Wray, 
Commercial Union, Coffin, German- 
American, and Adjusters Greer, General 
Adjustment Bureau; Carothers, Phoe- 
nix of Hartford and Bauer, Liverpool & 
London & Globe. 





CLOSING EAGLE’S AFFAIRS. 


Work of Arranging to Liquidate Old- 
Time New York Fire Company 
Proceeding Rapidly. 


It is expected that the work of sched- 
uling the business of the Eagle Fire 
Company of New York, which recently 
reinsured in the North British and Mer- 
cantile of Great Britain, will be com- 
pleted about the 15th inst., when the 
clerk’s employed at the task will be dis- 
charged. 

Assistant Secretary Walstrum was re- 
cently in Lansing and is understood to 
have taken up under mutually favor- 
able terms the Michigan and Wisconsin 
general agency contract held by W. 
Titus of that city. 

Other general agents of the Company 
were: W. H. Stewart, Denver, Colo.; 
Ed. Dunlap, Atlanta, Ga.; Loren H. 
Greer, Jacksonville, Fla.; George W. 
Jalonic, Dallas, Texas; Arnold Rainey 
& Co., Little Rock, Ark.; Kreisman & 


Warfield, St. Louis; Klee, Rogers & 
Company, Chicago; Bailey Bros., To- 


peka, Kans.; C. D. Miller, Omaha, Neb.; 
Olef Tollefson, Minneapolis; R.. R. Tut- 
tle, Syracuse, N. Y. and the American 
Agency Company, Baltimore. Of these 
it is reported that Messrs. Stewart and 
Dunlap, as well as Mr. Titus, have sur- 
rendered their managerial contracts. 


MAY OPEN BRANCH OFFICE. 


North River Fire Contemplates Change 
in Operating Methods at San 
Francisco. 


General Agent Parsons, of the North 


River Fire, of New York, is at San 
Francisco studying at close range the 
company’s interest there, and _ plan- 


ning for the future. At the present time 
the North River, in conjunction with the 
Girard Fire & Marine, the Jefferson and 
the New Brunswick Fire, is represented 
on the Pacific Coast by C. J. Stovel. 
Recent developments in Mr. Stovel’s 
office impelled officials of the above 
named institutions to visit San Fran- 
cisco, and determine upon their future 
course. Mr. Stovel, barring the San 
Francisco conflagration, has a record as 
a money-maker for his companies and 
regularly drew his contingent commis- 
£100. 





A Question of Good Faith. 


If the Suburban Fire Insurance Ex- 
change of New York is to be the suc- 
cess that it should and could be, it will 
be necessary for certain company ex- 
ecutives to exhibit better faith to their 
associates than they have shown thus 
far. In one of the prominent river 
towns a local agent representing 
eighteen companies, all of them mem- 
bers of the association, frankly admit- 
ted that but ten had restricted him to 
the regulation commission, and said 
that the honest eight need not be sur- 
prised if their premium accounts show- 
ed a steady decrease from now on. 
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INTERNATIONAL 
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sefe guard against 
fire hazards. 
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SHY ON LEGISLATIVE MATTERS. 


Company Managers in the West Chary 
of Co-operating With Local Agents 
Associations Upon the Subject. 


Western managers of fire insurance 
companies are opposed at the present 
time to enter into any agreement with 
state local agents’ associations regard 
ing legislation. This fact was brought 
out by the mid-year conference of the 
National Agents Association in Chicago 
last week. It was said there that one of 
the officers of the Illinois Association 
had approached some of the managers 
suggesting a plan whereby companies 
and agents could co-operate in dealing 
with hostile bills. The Illinois represen 
tative was given to understand that the 
Western Union would not take up any 
legislative matters until the legislature 
convenes. The policy of the Western 
Union as adopted last year aimed at 
concentrating all work in the governing 
committee at Chicago. Heretofore 
cial agents and local agents have been 
allowed to do some work. 

Agents, however, believe that the gov- 
erning committee has taken a different 
tack. For instance, in Ohio the two 
field mens’ associations divided up the 
State appointing committees consisting 
of union and non-union special agents 
to visit all important local agents of the 
State to secure their opposition against 
the two bills to bring local boards under 
the anti-compact law and prohibit com 
panies from purchasing rates from the 
rating bureau. The local agents were 
asked to secure prominent business 
men where possible to oppose the bills. 


spe- 


Succeed G. A. Stanton. 

In succession to the late George A 
Stanton, Edward E. Hall and Charles 
A. Trowbridge have been appointed at- 
torneys for the Underwriters at Amer 
ican Lloyds; Underwriters at Great 
Western Lloyds: National Underwriters 
of America and the Union Underwriters 
of New York. Both gentlemen were 
associated with Mr. Stanton for years 
and are thoroughly familiar with his 
business. The brokerage interests of 
G. A. Stanton and Company will be 


continued by Mr. Hall, who was like- 
wise associated with Mr. Stanton in 
this connection. Since the latter’s 


death 


} 


several pro] it ‘ing to 
the purchase of the brokerage business 
have been made nly ) urned 
down, the Stanton estate not d ring 
to sell. If a purchaser were sought Mr 
Hall could bid as high perhaps as any- 
one in the country, he knowing to a 
dot just what the busir worth 
and being financially well ai carry 
out any offer he might ma 


LOSS COMPARATIVELY SMALL. 


Insurance Involved in Tampa Fire Re- 
stricted to That Carried on Factories. 





While the property los caused by 
the fire that swept the Ybor City se 
tion of Tampa, Fla., on Sunday last, is 
conservatively placed at $500,000, the 
insurance involved will be far less than 
that figure, the only risks covered in 
the section being the cigar factories 
Three such properties were burned, 
those owned by M. Stachelberg & Co., 
M. Perez & Co., Gonzalez, Fisher & Co 
Esberg, Gunst & Co., and Fernandez & 
Brother. 

Hundreds of dwellings were wiped out, 





the flames once 
sweeping the 
and rendering futile the efforts of the 
local firemen, handi he latter 
were by an insufficient water pressure. 
The dwellings ar small wooden 


good headway 
with ease 


unde! 


narrow streets 


capped as 


affairs worth on an average about $600 
apiece They are largely owned by 
their occupants who work in the cigar 
factories. The houses are not insured 
the business being so poorly regarded 








from an underwriting standpoint hat 
the business is not even offered to the 
companies 

Rates on the factories range from 
$1.60 on the bacl tures, while as 
high as 3 per cent. is demanded for 


stocks in frame buildin No one com 


struc 





pany is interested loss beyond 
$15,000 

The Ybor City district has al- 
ways been looked at askance by un- 
derwriters, the committ of Twenty of 


the National Board in April last, point- 
ing out clearly its defects and pre lict- 
ing just what has come 

In the city of Tampa proper the fire 
hazard is not abnormal, and its general 
insurance record is good. 


to pass 
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“PITCHFORKED” INTO IT. 





Novel Manner in Which Manager Frank 
Lock of the Atlas, Made His Entry 
Into Insurance Business. 





How Frank Lock, United States man- 
ager of the Atlas Assurance Company 
of London, was “pitchforked” into the 
fire insurance business, says the “Week- 
ly Underwriter,” was graphically told 
by him on Thursday evening in an ad- 
dress before the fire insurance class of 
the New York University School of 
Commerce and Finance. He was a lad 
of fifteen, living with his parents in the 
South of England. One night his bro- 
ther’s haystacks burned, and young 
Lock went to watch the fire from a 
neighboring hill. His brother said that 
they were “insured”—whatever that 
might be. 

“A few days later, when the brother 
went up to London to get the settlement 
of his loss with the Commercial Union, 
he asked the manager if he wanted a 
boy to learn the business. The man- 
ager didn’t care if he did, so young 
Lock secured his first start in that com- 
pany’s foreign department. 

“The boy Lock was eager for knowl- 
edge. He says himself that the first 
thing he got hold of was a collection of 
unrelated facts, a number of which 
were derived from the perusal of some 
ten volumes of correspondence of the 
Commercial Union's foreign depart- 
ment. The youthful underwriter found 
himself able to apply this knowledge 
gained, later on. Although his income 
at that time was far from munificent he 
decided to put aside a certain amount 
of money for instruction in the busi- 
ness. This he invested in subscriptions 
to three insurance papers, one monthly 
and two weekly, which he read regu- 
larly and carefully. The names of this 
lucky trinity cannot be given owing to 
the innate modesty of their publishers. 
Mr. Lock said he had kept up the read- 
ing of the insurance journals till the 
present time, and although there were 
forty-odd which weekly reposed on his 
desk, he invariably looked through 
every one of them, otherwise he felt 
that his conscience might twit him. 

“It was fifteen years after his entry 
into the insurance business that he 
came to this country to become ac- 
quainted with American methods. Mr. 
Lock said that there was one thing par- 
ticularly that underwriters on this side 
of the water knew how to do better 
than those across the water—that is, 
how to charge premiums. Whereas the 
average rate here is $1.15, it is only 33 
cents in England. Although the insur- 
ance in force abroad is $60,000,000,000, 
as opposed to $28,000,000,000 on this 
side, the premium income here is $328,- 
000,000, as opposed to $200,000,000 there. 
We charge more and we burn up more. 
The speaker divided the beneficiaries 
of fire insurance into three classes: 
(1) unfortunate fire loss claimants; 
(2) the commercial and manufacturing 
world for whom a basis of credit is sup- 
plied without which business could 
hardly be transacted; (3) the great 
body of people whose all is invested in 
a home and who sleep in safety know- 
ing that hapless fate is unable to utter- 
ly destroy them while they can obtain 
fire insurance. 

“Mr. Lock went on to tell of the need 
of investing the premiums collected in 
quick assets. Fire insurance securities 
in the main must be able to be convert- 
ed at a moment’s notice into cash. Re- 
serves were characterized as funds held 
strictly as a public trust. Commenting 
on the pending anti-trust legislation at 
Albany, Mr. Lock paid a high tribute to 
the worth of the New York Fire Insur- 
ance Exchange, which he said was 
steadily bringing up the standard of 
non-combustibility in New York City, 
and thereby making yearly less proba- 
ble the long-feared conflagration in New 
York City’s congested district, which 
could not fail to leave bankrupt all the 
fire insurance companies except per- 
haps eight or ten. Another great work 


being done by the Exchange, according 
to Mr. Lock, is as an equalizing body to 
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see that justice as regards rates is be- 
ing done man to man. In other words 
the Exchange is so arranging charges 
that the rate basis is one of fire hazard; 
that defects may be paid for and im- 
provements given proper credit. By the 
inclusion of the various clauses of the 
standard policy is given that equality 
of justice in the measurement of fire 
hazard which is the foundation of all 
right underwriting. 

“Mr. Lock, in commenting on the 
moral hazard, reminded his hearers that 
this could not be measured by schedule. 
He emphasized the necessity of consid- 
ering this important hazard, and advo- 
cated accepting a good man and a poor 
risk in preference to that of a bad man 
and a good risk. He told his hearers 
that in thirty-eight years’ experience 
with the fire insurance business he 
could thoroughly recommend it, and 
personally he felt it was a good busi- 
ness to be in, and could think of no 
other which he would like better.” 





BUFFALO AGENCY CHANGE. 





Aachen and Munich Transfers its Rep- 
resentation at City from Clark to 
Churchill. 





During a recent visit to Buffalo 
Agency Superintendent Quackenbush 
of the Aachen & Munich Fire, trans- 
ferred the local representation of his 
company from Geo. M. Clark & Co. to 
the Buffalo Fire office, D. F. Churchill, 
manager. The latter agency already 
represented the Buffalo Commercial, 
Glens Falls, Indianapolis, Mercantile 
Fire & Marine, Milwaukee, Milwaukee 
Mechanics, Michigan F. & M., Niagara, 
Northwestern National, Svea, Shawnee 
and the Teutonia among the fire com- 
panies, besides holding the agency for 
three casualty institutions. 





AN INCORPORATED AGENCY. 





Virginia Organization Formed by Con- 
tractors and Builders to Place 
Their Own Business. 





A late entrant into the agency arena 
is the Contractors and Builders Insur- 
ance Agency, Inc., of Richmond, Va. 
M. D. Hart is secretary and agency 
manager of the affair, “Because of the 
Local Fire Insurance Agents Associa- 
tion.” Mr. Hart says his company will 
not attempt to transact business in 
Richmond, it depending wpon its stock- 
holders, which consists mainly of con- 
tractors, to secure risks for it upon 
their own properties. 





Woodhaven, N. Y., Fire Equipment 
Practically Useless. 

Tired of attempting to fight fires with 
the miserable equipment at their com- 
mand, and incensed at the manner in 
which their requests for improvements 
have been received, members of the 
Woodhaven, N. Y., department now 
threaten to present the matter to the 
Queens County Grand Jury. Wood- 
haven’s fire fighting apparatus is made 
up of three hose carts, two engines, 
and a supply of hose. The vehicles 
are declared to be practically worth- 
less, the hose rotten and the horses 
used so old and decrepit as to be unfit 
for service. 
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WARRANTY OF STABILITY. 





Manager Harding Calls Attention to 
New Phases Which Demand Con- 
sideration. 





In a letter to the agents of the Spring- 
field F. M., A. J. Harding of Chicago, 
manager of the Western department of 
the company makes the following per- 
tinent comment: 

“Experience of late has been giving 
some rude jolts to accepted fire -under- 
writing opinion. It used to be thought 
that a large capital and surplus were 
a sufficient warranty of stability on the 
part of a fire insurance company, but 
the two great conflagrations in Balti- 
more and San Francisco demonstrated 
that the aggregate liability of a com- 
pany in any one city was to be reckon- 
ed with in considering its safety. 

“Again, a company that could pass 
muster as unimpaired with the state 
authorities, was supposed to be war- 
ranted in writing all the business it 
could secure at established rates; but 
now comes the panic of 1907, teaching 
that there is also a safety limit in the 
ratio between a company’s net and 
gross assets. All assets over capital 
and net surplus practically represent 
unearned premiums.” When these un- 
earned premiums amount to millions 
of dollars and are invested in stocks 
and bonds, it is obvious that a large 
decline in the values of these securities: 
may be enough to wipe out the com- 
pany’s own assets. So long as values 
keep advancing the company is the 
gainer, but when values decline it is 
the loser, and when this decline as- 
sumes panicky dimensions, its effect on 
each company may be estimated by 
the proportion of its own net assets to 
its gross assets, which include the un- 
earned premiums it holds as custodian 
for the protection of its policyholders. 
The slump in market values of securi- 
ties during the present year has been 
unprecedented and its effect upon in- 
surance companies, both fire and life, 
as well as the public generally, presents 
a grave problem, with which Congress 
will doubtless have its hands full this 
winter.” 





Creditable Showing of Phoenix of Hart- 
ford. 





Evidence that the affairs of the 
Phoenix of Hartford are directed by 
underwriters of experience and capacity 
is afforded by the financial statements 
put forth by the corporation from year 
to year. The present figures of the 
company show assets of $7,965,543.74; 
reinsurance reserve, $3,945,278 and a 
net surplus of $1,421,837, all three 
items indicating marked gains over those 
of the previous twelve months. Since 
organization the timetried Phoenix has 
paid over $61,000,000 in losses. 





New England Special for Shawnee Fire. 





Newman & MacBain, of New York, 
Eastern managers for the Shawnee Fire, 
of Topeka, Kans., have appointed George 
J. Porter, as New England special 
agent of the company. 
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EFFECT THE SUBURBAN 


FIRE INSURANCE EXCHANGE BROKERS’ PLEDGE WILL HAVE UPON THEIR FORTUNES 


PLANNING A MERGER? 


Rumored Deal to Amalgamate Two 
Pittsburg Fire Insurance Companies. 





It is currently reported that steps 
are under way to consolidate two of the 
smaller Pittsburg fire insurance compa- 
nies, and branch out extensively in the 
agency business, one of the companies 
having confined itself principally to 
local risks. 

For some time stock has been pur- 
chased quietly and there has been a 
blending of interests,with little attempt 
of late to cover the real object of the 
move. 

Until consummation is complete 
there is always a possibility of a deal 
being called off, but according to re- 
ports in the Smoky City it does not 
seem probable in this case. The com- 
bined companies would have assets of 
approximately $700,000 and a substan- 
tial surplus. 





An Echo From the Tomb. 





A reminder of the miserable failure 
of the Equitable Insurance Company of 
Hammond, Ind., that collapsed nearly 
five years ago, is the issuance of a 
request by its receiver, that creditors 
of the defunct institution assign their 
claims to him. Just why they should 
do so is not made clear, and the credit- 
ors, like the oft-referred to gentleman 
from Missouri, are waiting to be shown. 





Chicago Agents Conspicuous by Their 
Absence. 





Prominent members of the Illinois 
Local Agents Association are still com- 
menting on the absence of Chicago 
agents at the mid-year meeting at 
Springfield, Ill., since no Chicago agent 
was present. Chicago has been regard- 


ed as the most friendly of the big cities 
to the agency movement. It is not felt 
that the Chicago agents deliberately 
ignored the meeting. They are just as 
much interested in the association as 
ever, and it was a mistake in not ar- 
ranging to send a delegation to the mid- 
year meeting, but the matter was over- 
looked. At the mid-year conference in 
Chicago E. B. Case, B. F. Rogers and 
C. S. Pellet, all prominent Chicago 


agents were present, and took an active . 


part in the proceedings. 





Change in Local Brokerage Firm. 





On May 1 the New York City broker- 
age firm of Farjeon, Bagot & Co., will be 
dissolved. Under the name of P. Bagot 
& Co. Peter Bagot and William Frieden- 
born will form a partnership, while H. 
R. Farjeon, Rudolf Ballin and Reginald 
Foster will consolidate their interests 
under the firm name of Farjeon, Ballin 
& Co. 





Every endeavor of our office has 
been bent toward the lifting of in- 
surance to a higher level; to create 
a deeper appreciation of its function. 
To this end we engage none but the 


better class of assistants with the 


result that the BEST CARE AND AT- 
TENTION IS GIVEN TO BROKERS’ 
REQUIREMENTS. Place your 
business with our Agency offices. 


FRED S. JAMES & CO., Agents 
171 La Salle St., 84 William St., 
Chicago, IIl. New York 


REINSURES W. VA. BUSINESS. 





Home Takes Over all Risks Had by 
the Shawnee in Pan Handle State. 





By arrangement the Home of New 
York, has reinsured the West Virginia 
business of the Shawnee Fire of Topeka, 
the aggregate premiums involved 
amounting to about $25,000. The com- 
pany had some fifteen or twenty agents 
in the state, which of course, have all 
been discontinued. Newman & MacBain 
of New York City, are general agents of 
the Shawnee for West Virginia as wel! 
as for a number of other states. 





Strength Added to Strength. 





Promptly on the first of the year, as 
is its custom, the Hartford Fire put for- 
ward its annual statement. It had pre 
viously been rumored that the company 
would show a gain in surplus, despite 
the severe slump in the security mar- 
ket, and the appearance of the official 
figures justified the report. With assets 
totaling $18,920,603, the Hartford has a 
policyholders’ surplus of $5,261,450, the 
latter being a gain of fully $500,000 
over the amount reported twelve 
months previous. The courageous man- 
ner in which this sterling institution 
discharged its enormous Pacific Coast 
losses two years ago, is worthy of all 
praise, and its remarkable record since 
that time supplies conclusive evidence 
that agents and policyholders appreci- 
ate in substantial form its admirable 
record. 





T. J. McClelland has been appointed 
special agent of the Guardian Fire and 
Southern Insurance Company for East- 
ern Pennsylvania. 


N. Russell, Jr., has resigned as sec- 
retary of the Pacific Mutual Life to be- 
come general agent for five counties in 
Southern California, of which he has 
had supervision for some time. His 
successor is C. I. D. Moore, a brother- 
in-law of President Cochran. 





The Leading Fire Insurance Company 
of America. 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


E. J. Sloan, 


. N. Williams, 
8 Guy E. Beardsley: 
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DIRECT FROM THE HUB 


DISCUSSED BY BOSTONIANS. 





Legislative Affairs—Row Among Fra- 
ternals—Specific Rating—Field & 
Cowles’ Innovation. 





Boston, March 4.—Special Corres- 
pondence. There was never probably 
in the history of fraternal insurance 


legislation in this commonwealth such 
a united front in opposition to a bill af- 
fecting their interests as was presented 
at the public hearing last week. It was 
Representative Long, one of the most 
effective members of the committee, 
who stirred up this hornet’s nest with 
House Bill 375. This bill is a lengthy 
document of 22 pages, which proposes, 
in short, to redraft the laws relating to 
fraternal insurance, and is the _ sub- 
stance of the recess committee’s report 
which last year was referred to the next 
general court. The radical features of 
this recommendation of the recess com- 
mittee of which Representative Long 
was a member, apart from the general 
application are: That no fraternal shall 
be permitted to issue insurance at rates 
less than those prescribed by the na- 
tiona! fraternal congress; that frater- 
nals shall be submitted to periodical ex- 
aminations by the insurance department 
as are the legal reserve companies, and 
that changes in the rules governing the 
administration shall be made which 
shall permit of a greater infusion of 
elective members. 

it is difficult to summarize the tor- 
rent of objections hurled at the head of 
the unhappy Long, but briefly they are 
chrystalized into the fact that the uto- 
pian idea of uniform fraternal legisla- 
tion is a pipe-dream since no two states 
have yet agreed upon uniform fraternal 
laws much less on what minimum fra- 
ternal rates shall be. The bill if enact- 
ed moreover would completely efface 
certain orders; it would open wide the 
doors of litigation as to the definition of 
the word beneficiary and would throw 
to the winds all the present interpreta- 
tions of the statutes now on record as 
rendered by the courts. In short the 
fraternal orders want the present laws 
let alone. 

3ut two features of the bill are con- 
sidered to require serious attention 
Those looking toward examinations of 
fraternals by the insurance department 
and the modernization of the system of 
government of many of the orders 
which tends to keep the administration 
in the hands of a favored few for life. 
For the rest the bill ought not to pass, 
and there is little likelihood that it will. 

. + 


And now appears’ Representative 
Clary as the champion of the business 
men of the State in the matter of fire 
insurance rates. Clary’s bill is a poor 
re-bash of the arguments presented to 
the recess committee and turned for 
the most part on a discussion of the 
specific rates in Great Barrington and 
Pittsfield. 

% * * * 

For the first time in the annals of 
local fire insurance a branch fire insur- 
ance agency has been establihed in this 
city, which indicates the stress of com- 
petition in this as in all other lines of 
endeavor nowadays. Field & Cowles 
are the innovators and they have 
opened an uptown branch office in Rox- 
bury, under the management of James 
H. Doyle, long in the service of the 
house. The branch is established for the 
express purpose of accommodating 
brokers and sub-agents by immediate 
delivery of their policies, thus avoiding 
a trip into the heart of the city. 

- = * ok 

Edwin Gissing, the youthful, hustling, 
foreign and colonial manager of the 
Norwich & London accident blew in 
from “home y’ know” this week and is 
busy with U. S. Manager Cilley. Nat- 


urally they have much to discuss and 
Mr. Gissing has but little leisure except 
to say he was delighted with the way 


’ 
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things are going. He expects to stay in 
this country about three weeks. 
+. i oe — 


The Ohio-German of Toledo was last 


week admitted to Massachusetts and 
will be represented by John C. Paige 
& Co. 





Fire and Casualty Chart. 

The 32nd annual publication of the 
Insurance World Fire and Casualty 
Chart for the year 1908 has been issued. 
It contains a condensed history of the 
leading fire and casualty companies for 
twenty-eight years. Five-year compari- 
sons are given for the period 1880-1903, 
and annual comparisons for the past 
five years. It is a most convenient 
book and may be secured from the pub- 
lishers, at Pittsburg, Pa. 





Needs Prompt Attention. 


Through the publication by the Com- 
mittee on Fire Prevention of the Na- 
tional Board of Fire Underwriters of its 
report on the fire department and water 
service of Camden, N. J., the woeful in- 
efficiency of both, long known to local 
and special agents, has been empha- 
sized. Now that the matter has been 
brought to the attention of company 
managers, drastic remedial action 
would seem to be in order. 





Merchants Go on Record in Opposition 
to Anti-Compact Measure. 





Appreciating the hardship that would 
insure to the business interests of the 
Empire State if the anti-compact bill 
now up for consideration at Albany be- 
came a law, the Merchants Association 
of New York, some days ago adopted 
resolutions strongly opposing the meas- 
ure, 

New York Fire Insurance Exchange to 
Continue Present Officers. 





If the recommendation of the nomi- 
nating committee be endorsed the pres- 
ent officers of the New York Fire Insur- 
ance Exchange will be continued for 
the new year. The executives are: 
President, Harold Herrick; vice-presi- 
dent, Charles Lyman Case; secretary- 
treasurer, A. M. Thorburn. 





In the last half of 1907 the aggregate 
premiums received by the fire insur- 
ance companies from Philadelphia 
amounted to $2,409,256. 





Surrender Control of Virginia. 


Smith, Stockholm & Co., general 
agents at Baltimore, have surrendered 
the state of Virginia for the Globe 
Rutgers and will operate the company 
in a. few of the leading West Virginia 
cities. Virginia will hereafter be 
handled by the company direct. Smith. 
Stockholm & Co., have been given the 
Baltimore city agency of the Globe 
Underwriters of New York. 


UNDERWRITER. 
HAS SAFE SURPLUS. 


Examination Discloses Walla Walla to 
be in Good Financial Condition— 
Comment of Investigator. 





Following extended examination of 
the Walla Walla Fire Insurance Com- 
pany of Walla Walla, Wash., made as 
of December, 31, 1907, for the Indiana 
Insurance Department, John M. Ashby, 
actuary of the department, who con- 
ducted the investigation reported to his 
chief as follows: The company has 
aggregate ledger assets, $465,145.23; 
non-ledger assets, $13,589.83; assets not 
admitted, $120,725.71; total admitted as- 
sets, $358,009.35; total liabilities, includ- 
ing capital of $200,000, $333,153.57; net 
surplus, $24,855.78. 

Report in Detail. 

“According to your instructions and 
at the request of the Walla Walla Fire 
Insurance Company of Walla Walla, 
Washington, I made an examination of 
said company as of December 31, 1907. 

“This company was organized Jan- 
uary 31, 1907 and commenced business 
immediately. It was organized as a 
stock company with a capital stock of 
$300,000. 

“On May 11, 1907, the Articles of In- 
corporation were amended and the capi- 
tal stock reduced to $200,000. The $100,- 
000 of capital stock thus reduced was 
then transferred to the surplus fund in- 
creasing said fund to $200,000 the 
amount carried in this statement. 

“Out of 2,000 shares of capital stock 
issued, 1,910 shares are owned by the 
Hollon Parker Company and C. K. Hol- 
loway and O. G. Parker. 

“The Hollon Parker Company owns 
924 2-3 shares of said stock. 

“C, K. Holloway, president of the 
Walla Walla Fire Insurance Company 
and O..G. Parker,. the treasurer of the 
same, own 985 1-3 shares of said stock. 

“The Hollon Parker Company is a 
Washington corporation and has real 
estate assets of approximately $280,000. 
It has other assets which would in- 
crease this amount to $350,000 on a con- 
servative estimate. The assets of this 
company, other than real estate, con- 
sists of stock in corporations, notes, 
cash and sundry assets. 

“We had appraisements made of the 
real estate owned by the Hollon Parker 
Company. These appraisements were 
made by three disinterested parties, 
without any one of the three knowing 
who the other appraisers were, neither 
were any of these appraisers known to 
the officers of the Walla Walla Fire 
Insurance Company. 

“These appraisements, each of them 
practically amount to the same and in- 
dicate a valuation of about $280,000 for 
said real estate. 

“We also took a list of the appraise- 
ment of said property, as appraised for 
taxation, and find from the rate of tax- 
ation used in said county, that the prob- 
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able market value of said real estate on 
that basis is about $280,000. 

“The indebtedness of the Hollon 
Parker Company, as disclosed to us by 
its officers, is $177,460, being for mort- 
gages given by it to the Walla Walla 
Fire Insurance Company in payment of 
stock of said fire company. 

“The Hollon Parker Company is also 
accommodation indorser upon 4 note 
given by C. K. Holloway and O. G. 
Parker to the Walla Walla Fire Insur- 
ance Company for stock issued to them. 
The amount due upon this note at this 
time is $105,622.11. 

“ This note has not been allowed as 
an asset of the Walla Walla Fire Insur- 
ance Company and has been deducted 
as a non-admitted asset in this report. 

“These facts in reference to the Hol- 
lon Parker Company were furnished to 
us by the sworn statement of one of the 
Trustees of said Hollon Parker Com- 
pany. 

“Our investigations of the Hollon 
Parker Company lead us to the con- 
clusion, that it has assets sufficient to 
fully protect the interest of the Walla 
Walla Fire Insurance Company and that 
the mortgages given the Insurance Com- 
pany are good securities. 


Bonds Conservatively Valued. 

“We examined carefully all the mort- 
gage loans held by the company and 
find them such as the law of the state 
prescribes. The bonds of the company 
are carried upon the books of the com 
pany at a very conservative value. 

“The cash of the company is carried 
in J. L. Elam’s Bank of Walla Walla. 
and in banks where the company has 
central agencies. 

“We checked the accounts of these 
various banks and found them ccrrect 

“The amount of $118,622.11 carried a 
assets, as bills receivable, we have de 
ducted as a non-admitted asset. This 
amount represents stockholders notes 
given in payment of stock. We have 
before mentioned the note of $105,622.11 
given by C. K. Holloway and O. G. Par 
ker and endorsed by the Hollon Parker 
Company. We have made inquiry of 
the personal obligations of the makers 
of these notes and our information lead 
us to believe the notes are worth thei: 
face value, yet have deemed it advisabl 
to place them as non-admitted assets 
The notes, other than the one above 
mentioned, are not secured, except by 
the stock for which they were given 
and in our judgment should be excluded 
as assets. The endorsement of the 
Hollon Parker Company on the note of 
$105,622.11 would seem to make it good 
for its face value. 

“But the Hollon Parker Company ha: 
mortgaged its assets for 50 per cent. 
of its probable value, as shown by the 
above named appraisements, and unde) 
the law of Indiana I do not believe any 
value should be given to the assets of 
the Hollon Parker Company over and 
above this 50 per cent., so have de- 
ducted this note as non-admitted assets 
as before stated. 

“The liabilities of the company have 
been very carefully computed and in- 
clude all possible claims against the 
company. 

“The books of the company are wel’ 
kept and abundant data was furnished 
to us in making this examination. 

“The risks of the company are wel 
placed, thus insuring a low loss ratio 
to premium income. The policy of the 
company seems to be to scatter its risk: 
over larger areas and to prevent the 
writing of business in congested dis 
tricts where the possibilities of loss ars 
greater. This is a safe and conserva- 
tive plan of business. 

“We examined the agency contracts 
and found them very liberal to the com- 
pany. No large commissions are being 
paid to any agency. 

“You are personally acquainted with 
all the facts named in this report as 
you were present and aided me in this 
examination, You, yourself, examined, 
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JANUARY 1, 1908. 
Assets. 
Cash on hand, in Bank, and Cash Items. .................esee00+ . ss eee-$ 1,273,677 24 | 
Cash in hands of Agents and in course of Transmission.................- 3.257,707 13 
ee os cin c canpah bee eibadee@hes kode ssvaeuns 159,186 58 
oo SE Se er ae Ee eee 1,085,187 75 
Loans on Bond and Mortgage (Ist lion)................... cccscscssseecs 534,000 00 
FO a ino ww a SSG Oe 0606465 4NCSOS 0404540 Rd0SN doe eadS 101,000 00 
OU PO, SOUT, «IDE VOID ao o.0nc vncces cecseecasscvecccsscees 429,129 00 
és New York, wo ©) eae geese hi seks tab. eadeeesemeed 365,385 00 

ss Boston, 80s sagaS. HeS ees Sos senwaneweenen 12,750 00 
Montreal, Pe) anes Sea reer rere patie Sidhe be 80,500 00 

Railroad and Miscellaneous EC ON iaat cadens Ke eunda we okaasee cambbass 923,350 00 
ee ee es aba ae eee ee beans her eee ee wet eM bn 10,675,180 33 
GLE. cvedenatess sine eohcage ae. nv isdn sade sas eee eames 23,550 81 
ES eee Nes lana ae bnh gas kees $18,920,603 84 

Liabilities. 

ce, ee ee er a ae ee ..$ 2,000,000 0 
BPOBOE VS Boe TCMAOUTIIOD, oo. isco sicse ce scwe saeco ae 11,885 769 88 
Reserve for Outstanding Losses ............ .scessesee- 1,099,606 91 
Reserve for all Other Claims....................°°°°"" 673,776 60 
PR as cat lacin saad cain xox i. RESO WENCH EE EN REE SEN so neeS 3,261,450 45 
eee 5,261,450 45 


CHAS. E. CHASE, President. 
R. M. BISSELL. Vice-Pres’t. FRED’K SAMSON, Ass’t Sec’y. 
THOS, TURNBULL, Sec’y. S. E. LOCKE, Asst. Sec’y, 


Western Department, Chicago, Il. 
COFRAN & DUGAN, General Agents. W.C, BOORN, Ass’t General Agent, 


Pacific Department, San Francisco, Cal. 
PALACHE & HEWITT, General Agents. 


Agencies in all the Prominent Localities throughout the United States and Canada. 





FEDERAL INSURANCE CoO. 


OF NEW JERSEY. 


(Bomestic and Foreign)... 
SALESMEN’S SAMPLES........... 
MERCHANDISE IN TRANSIT.. 


CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 
£1 ou Dire clid cnx saischoela 4 wae a easbsicais eit 
es ests ieanice 


ISSUES THE BEST CONTRACTS COVERINC 
MARINE (CARCO)........... ......... + 


AUTOMOBILE.. 
(Export and Import).......... Sait 


TOURIST FLOATER. | 
| 
CORRESPONDENCE SOLICITED WITH LOCAL AGENTS AND BROKERS. 





Organized 1872. 


GUARDIAN 


Fire Insurance Co. 


Of Pennsylvania. 


Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


Capital............$200,000] Capital............$200,0c0 








Assets............ 602,908] Assets. ............ 893,332 
Net Surplus....... 31,251] Net Surplus....... 90,823 
Robert Dickson, President. R. D. Tweeddale, Ass’t Sec. 


Executive Offices: 


84 WILLIAM ST., NEW YORK 
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with me, the securities, contracts and 
books of the company and have an ac- 
curate, personal knowledge in detail of 
all the facts concerning this examina- 
tion.” 


For the More Convenient Handling of 


Business. 
Secretary O. P. Conaway, wunder- 
writer of the Walla Walla Fire, will in 


a few weeks, change his location from 
the home office to Chicago. He will be 
located in the offices of the central de- 
partment. Mr. Conaway in going to the 
Garden City will in no way interfere 
with the central department under 
Manager H. W. Colson. The company, 
however, desires to haye a home office 
man in closer touch with Eastern and 
Southern states Secretary Conaway 
will, therefore, do the same work in con- 
nection with these departments in the 
South and East that he does at the 
home office. General agents will report 
to him at Chicago, and much quicker ac- 
tion can be gotten than by dealing with 
the home office on Pacific Coast. 

Whilden & Hancock, of this city, are 
general agents for the company in the 
East 


Official Changes in German Union Fire. 


William E. Fowler, president of the 
American National Bank of Bluefield, 
W. Va., has been elected vice-president 
of the German Union of Baltimore, and 
Oscar Bitter, for the past eighteen 
years with the German Fire of Balti- 
more, was elected secretary as of 
March 1. Mr. S. M. Smith, who is vice- 
president of the American National 
jank of Bluefield and was vice-presi- 
dent of the German Union, will return 
to Bluefield to give his principal time 
to his local agency and banking inter- 
ests, and Mr. Fowler will move to Bal- 
timore and take charge of the German 
Union’s interests. Mr. Fowler will also 
be interested in the Smith, Stockholm 
local agency. 


Verdict for American Surety. 


The American Surety Company has 


received a verdict for $9,562.50 in its 
case against the Pacific ourety Com 
pany, tried in the Superior Court ot 
Connecticut. The latter company fur 
nished a bond for $15,000 for the Econo- 
my Heating Company zuaranteeing 
the fulfillment of a contract, and, it is 
alleged, after privately ascertaining 
that the heating company could not 


carry out the agreement, induced the 
American Surety to take half of the 
bond The Pacific then withdrew from 
the bond 


Awarded $15,000 Damages. 


A verdict of $7,500 each was awarded 


to Mrs. George Eiserhauer and Mrs. 
Joseph Stengel against the Indian 
Wharf Brewery of Brookiyn, in the 


Supreme Court this city on Friday last. 
The award was in suits entered by the 
women to recover damages for the death 
of their respective husbands; the latter 
were killed in August, 1905, through the 
bursting of a hot water tank on the roof 
of the brewery It was shown that the 
tank was in bad condition, the hoops 
being rusted and the woodwork decayed 
The men were sent to make repairs and 
the tank burst. 


Leaves Colorado. 


Rather than dispute further’ the 
points at issue between it and Insur- 
ance Commissioner Ritterhouse, of Col- 
orado, the Maryland Casualty Company 
has concluded to leave the state 


The North State Fire of Greensboro, 
N. C., through Edward E. Hall, general 

rent, has appointed George H. Russell 
& Son, as its representatives for Al- 
bany, N. Y. 
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THE EASTERN UNDERWRITER. 








CASUALTY AND 


SURETY HAPPENINGS 





BROKERAGE LICENSE BILL. 


MEASURE’S REAL MEANING. 








President of Fidelity and Casualty Com- 
pany Analyzes Proposed Act of 
New York Legislature. 





Concerning the bill recently introduc- 
ed into the New York Legislature by 
Assemblyman Cuvillier, entitled ‘an 
act to license life, fire and accident in- 
surance brokers in cities of the first 
class.” President George F. Seward, 
president of the Fidelity and Casualty 
Company after a careful analysis of the 
measure, comments upon it thus: 

Indefinite in Its Form. 

This bill provides that no person shall 
act as a “life, fire, or insurance broker” 
in the cities of the first class without 
applying to and obtaining from the 
Secretary of State, a certificate to act 
as a “life, fire, and accident insurance 
broker.” The broker must pay the sum 
of $10 annually and the Secretary of 
State may revoke the license for a vio- 
lation of the insurance law. The Dill 
also prohibits the payment of rebates. 
The license fee is to be divided among 
the firemen’s, police, and teachers’ pen- 
sion funds of such city. The person 
who acts as such broker without a cer- 
tificate, shall be guilty of misdemeanor 
and punishable by a fine of not less 
than $100 for each offence, or be im- 
prisoned in the penitentiary for not less 
than 30 or more than 60 days. 

First. The first line of this bill re- 
fers to “life, fire, or insurance brokers,” 
but the bill otherwise is limited to life, 
fire, and accident insurance brokers. It 
is, therefore, indefinite, and should not 
be passed in its present form. 

Second. The bill is applicable only 
to brokers doing business in cities of 
the first class, i. e., New York and 
Buffalo. A question arises at once why 
a broker in New York and Buffalo 
should be compelled to take out a 
license and pay $10 a year, and not in 
other parts of the state? There is noth- 
ing to prevent a broker outside of those 
two cities from doing business with per- 
sons and companies located in those 
cities. This bill, therefore, discrimi- 
nates unfairly against brokers in the 
two cities. 

Class Legislation. 

Third. But furthermore, why should 
an insurance broker be required to ob- 
tain a license and pay an annual fee at 
all? There are a great many other 
kinds of brokers. No such burden is 
imposed upon them. We respectfully 
submit that there is no reason whatever 
why an insurance broker should be 
treated any differently from stock bro- 
kers, Custom-House brokers or any 
other kinds of brokers. 


Fourth. Again, why should the li- 
cense be issued by the Secretary of 
State? If there is anything about the 


business of insurance that makes it de- 
sirable that brokers should be required 
to take out a license, it would seem 
that the proper person to issue such a 
license would be,the Superintendent of 
Insurance. To have the Secretary of 


State issue the license certainly tends © 


to confusion. 

A Matter for Personal Agreement. 

Fifth. In section 3 of the bill it is 
made unlawful for the broker “to make 
any rebate to the assured or to divide 
his commissions with any person not 
holding a broker’s certificate.” There 
seems to be no reason for this. An in- 
surance broker and his client are cer- 
tainly competent to make such contract 
as they see fit to make as between 
themselves. If an assured has a large 
amount of business to place, he may 
very reasonably expect the broker to be 
satisfied with a less commission than 
if he has a small amount of business to 


place. At all events, the parties are 
abundantly able to take care of them- 
selves, and there is no reason why they 
should not be left to make such con- 
tracts as between themselves. 

This provision, again, discriminates 
against brokers in Buffalo and New 
York, the two cities of the first class. 
Outside of those cities, brokers may 
make rebates, or divide commissions as 
freely as they please. Manifestly, this 
situation would give the brokers out- 
side of New York and Buffalo a great 
advantage over those doing business in 
those cities without any reason for 
such a discrimination and without any 
corresponding advantage to anybody. 


Tax Burden Should be Equally Dis- 
tributed. 

Sixth. Section 4 of the bill provides 
that the money collected from brokers 
shall be divided among the “firemen’s, 
police, and teachers’ pension funds of 
said cities.” Doubtless these pension 
funds serve a good purpose, but why 
life, fire, and accident brokers should 
be required to make contributions to 
those funds is not evident. They should 
in common with other citizens, bear 
their share of the burden of maintain- 
ing the funds, but why should they do 
more? Perhaps it will be said that a 
firemen’s pension fund ought to receive 
aid from the fire insurance brokers, be- 
cause the latter are fire insurance bro- 
kers. We see no force in this reason- 
ing, but what possible reason can there 
be for taxing a fire insurance broker 
specifically for the maintenance of the 
teachers’ and _ policemen’s pension 
funds, or what possible reason can 
there be for taxing life and accident 
brokers for the maintenance of any of 
these funds? 

Seventh. Finally, why should it be 
necessary to provide that the applicant 
for a license shall be a citizen of the 
state? There are many brokers doing 
business in New York City who live in 
New Jersey and in Connecticut, just as 
there are many brokers residing in New 
York City who do business all over the 
country. 

It will hamper insurance companies 
and brokers alike if the provision as to 
citizenship be enacted into law, and the 
law is found constitutional. There is 
no possibility it would be, but that is 
no reason why it should be put on the 
statute books. 

_The bill then is unnecessary and 
vicious, and should not be enacted. 





JOIN THE CONFERENCE. 





American Bonding and the United 
Surety Now in Burglary Under- 
writers Association, 





Two additional companies, the Ameri- 
can Bonding and the United Surety, 
both of Baltimore, are now upon the 
membership roll of the Burglary Under- 
writers Association, having been so 
elected at a meeting of the organiza- 
tion held in this city on Tuesday; the 
Metropolitan Surety joined the associa- 
tion a short time ago. 

Certain classes of mercantile risks 
having shown an excessive loss, the 
association appointed a committee to 
consider the matter and recommend 
steps for bettering the situation. To 
this end the policy forms and tariffs 
are being studied by the committeemen, 
and while changes in both may be 
looked for they will not be of a radical 
nature. The committee will report its 
conclusions in the early future. 

The Burglary Underwriters Associa- 
tion strives earnestly and continuously 
to improve the character of the burglary 
insurance business and to be of especial 
help to its members; that the benefits 
to be derived from co-operative effort 
are appreciated is well evidenced by the 
recent company accessions to the fold. 


March 5, 1908. 








SETTLING GLAZIER BONDS. 
American Surety Pays $50,000 With 
Interest—Other Companies Have 
Heavy Losses. 





Matters are growing interesting in 
connection with the surety loss under 
the bonds of Frank P. Glazier former 
state treasurer of Michigan, the Ameri- 
can Surety having paid its $50,000 bond 
with interest. 

Mr. Glazier was what might be term- 
ed an ordinary citizen of Chelsea, show- 
ing but little evidence of business 
ability. He had no wealth, though fin- 
ally developing a banking institution 
with about $50,000 capital. He turned 
to politics, so the story goes, and suc- 
ceeded in being elected as state treas- 
urer. 

One of his first acts upon gaining 
control of the state funds was to de- 
posit from $600,000 to $800,000 in the 
little bank at Chelsea in which he was 
interested. Things went along nicely 
until the depression came last fall. 

It is stated that the banking com- 
missioner was cognizant of the heavy 
deposit in the Chelsea bank and that 
it was commonly intimated that it was 
in a precarious condition, but nothing 
was done until the crash came. It was 
then found that the state deposit 
amounted to $685,000. 

In the meantime Glazier had trans- 
ferred and disposed of all property and 
valuables which could be attached so 
that little could be recovered from him 
personally. 

His official bond was $150,000 and 
carried by the Title Guaranty & Surety 
Company of Scranton. The state had 
bonds aggregating $200,000 covering a 
deposit of nearly three and one-half 
times the amount: The American 
Surety had $50,000; Federal Union, $35,- 
000; Empire State, $25,000; Aetna In- 
demnity, $25,000; U. S. F. & G., $25,900, 
and the Bankers Surety, $15,000. 

It is reported also that suit has been 
entered, or is about to be brought, by 
the city of Detroit against the Bankers 
Surety for a claim of $11,000 under a 
contractors’ bond. 

These affairs have for the time being 
made surety insurance the paramount 
topic of discussion among the fraternity 
in Detroit. 





PROMINENT AGENCY CHANGES. 





Fidelity and Casualty Company Appoints 
Resident Managers in Two Impor- 
tant Fields. 





Edwin St. John, long assistant super- 
intendent of agents at the head office 
of the Fidelity & Casualty Company, suc- 
ceeds Frank M. Miller, ef New Orleans, 
as resident manager for Louisiana, 
Mississippi and Arkansas. Another 
noteworthy appointment by the corpora- 
tion is the selection of George W. Beck, 
as resident manager for Colorado, New 
Mexico and Arizona, in succession to 
Harry C. Rubincam; headquarters will 
be maintained at Denver. Mr. Beck has 
been in the service of the Fidelity and 
Casualty for years, traveling as a spe- 
cial agent up and down the Pacific 
Coast. 





American Bonding Company’s New 
York City Offices. 





Determined to keep in the vanguard 
of progress in the metropolis or else- 
where, the American Bonding Company 
of Baltimore, has removed its New 
York City offices to the Royal Insurance 
Building, 84 William street, the very 
heart of the local underwriting district. 

The major portion of the seventh 
floor of the handsome structure was se- 
cured and fitted up with every possible 
aid for the satisfactory transaction of 
business. The two departments operat- 
ed by the company—surety and burglary 
—are separated by attractively arrang- 


ed partitions, and brokers are as8ured 
of prompt and courteous attention, 
whether their wants are looked after by 
Managers Beardsley and Southworth, 
in the former branch, or Manager Moray 
of the burglary department. The new 
offices are spacious, the furnishings 
being of special workmanship and of 
superior merit. While the quarters may 
be equalled we doubt if they are excell- 
ed by those of any branch agency in 
the country. That the arrangement and 
equipment was planned and executed 
by Agency Superintendent Unverzaght, 
explains the good taste shown. 





BURGLARY BRANCH MANAGER. 





A. C. Johnson to Supervise an Important 
Department for the Massachusetts 
B. & |. Company. 





Speculation as to who would secure 
the burglary insurance department man- 
agement for the Massachusetts Bonding 
& Insurance Company of Boston, which 
had been rife for some little time, was 
set at rest several days ago through the 
announcement that President Falvey 
had appointed A. C. Johnson to the post. 
Mr. Johnson had been connected with 
several casualty companies, his most 
recent association being with the Aetna 
Indemnity. He was highly recommend- 
ed to Mr. Falvey by those whose judg- 
ment is beyond question. 





Additional Figures. 





Supplementing the table published in 
our issue of last week we present here- 
with the New York State figures of sev- 
eral casualty companies, whose state- 
ments had not been filed when we 
previously went to press: 


Prems. Losses 
Company. Rec'd. Paid. 
Aetna Life: 
Accident ........ $236,726 $111,259 
Health ee 46,409 18,834 
Liability ..... 760,186 301,262 
Empire State Sur: 
Co  Saeareeee $6,611 $1,244 
eee 806 1,187 
os are 76,428 3,122 
ar 17,939 6,364 
rere 109,290 22,285 
Plate Glass...... 39,759 2,676 
Steam Boiler... ... 940 wpe 
Burg. & Theft... 32,971 18;357 
| ae 66 jee 
Travelers: 
Accident ........ $495,628 $183,039 
Health 4 74,680 38,890 
Liability . 1,783,803 483,571 
United States F. & G.: 
Fidel. & Surety... $455,556 $115,151 
Burglary & Theft 3,414 14,303 





Bonded For $300,000 Each. 





In naming the Carnegie Trust Com- 
pany and Henry Schneider, temporary 
receivers for the Oriental Bank of New 
York City, Judge Platzek of the Su- 
preme Court, stipulated that each should 
furnish a bond for $300,000. 





Dines His Agency Force. 





W. B. Carlile, manager of the Chicago 
department of the Mutual Life, dined 
his agency force at the Auditorium An- 
nex Tuesday evening. Prof. J. A. Jack- 
son, head of the company’s literary de- 
partment, was present and addressed 
the gathering. 





WANTED 





BY A CASUALTY COMPANY; A 
TRUSTWORTHY AND - CAPABLE 
MAN, LAWYER PREFERRED, TO 
TRAVEL, DEALING WITH CLAIMS 
AND GENERAL OUTSIDE WORK. 
ADDRESS WITH REFERENCES “CAS- 
UALTY,” EASTERN UNDERWRITER 
OFFICE. 





















March 5, 1908. 


THE EASTERN 


UNDERWRITER. 




















“THE AWAKENING.” 





Activity in Casualty Underwriting 
Circles in the Quaker City as 
Noted by a Keen Observer. 





(Contributed.) 

Strolling through the streets of dear 
old Philadelphia some days ago I noted 
the names of several casualty insur- 
ance companies wholly unfamiliar to 
me. I had rather prided myself on my 
knowledge of current insurance hap- 
penings, and this evidence of my igno- 
rance rather jarred me for the moment. 
With the curiosity seemingly insepar- 
able from the mental makeup of the 
underwriter, and of which I confess to 
having my full share, I determined to 
investigate these, to me, unknown in- 
stitutions, and thereby learn as to their 
composition. 

Turning into an old fashioned brick 
building, across the front of which was 
conspicuously displaced in gilt letters, 
the title of the “Union Casualty Insur- 
ance Company,” I mounted a flight of 
stairs, and entered a suite of rooms 
handsomely furnished, but destitute of 
aught savoring of the insurance busi- 
ness. The office was in charge of 
George W. DeHaven, one of the pro- 
motors of the institution, who courteous- 
ly advised me as to its affairs. He 
stated that the company’s intended 
capital was $500,000, of which $100,000 
had been subscribed and paid in, the 
funds thus received having been invest- 
ed in the building then occupied. The 
reason for turning the capital wholly 
into such a slow asset as real estate 
was that the property was had at a 
great bargain. The president of the 
Union is Richard V. Page; its vice- 
president, Roger Byrnes; secretary. 
Gustav Schmaal; treasurer, Herbert 
F. Stetson. It is expected that the in- 
stitution will be ready for business 
early in the fall and a particular effort 

will be made to write liability insur- 
ance. 
Union National Accident Co. 

Somewhat lower down Walnut street. 
the great insurance thoroughfare of 
Philadelphia, my eye caught the clever- 
ly placed signs of the Union National 
Accident Company, of which it de- 
veloped my old and highly esteemed 
friend Sidney N. Moon is vice-presi- 
dent and general manager, under a con- 
tract sufficiently long to enable him to 
put the organization in thoroughly good 
shape, a feat that he can confidently 
be counted upon to perform. 

Boasting a fully subscribed capital of 
$300,000 with $200,000 of surplus, the 
corporation proposes transacting gen- 
eral liability, accident, plate glass and 
burglary insurance. Aside from Mr. 
Moon, its officers are: President, Jas. 
A. Flaherty, and M. J. Carroll, secretary. 

Atlantic Casualty Company. 

Office number three visited, was that 
of the Atlantic Casualty Company, of 
which George Washington Smith is the 
general manager, his official associates 
being President Charles I. Beyer, Vice- 
President Henry Bassett and Secretary 
S. L. Bowser. While the present capi- 
tal of the company is but $100,000, it 
is the purpose of the owners of the cor- 
poration to increase this to $500,000 at 
an early date. Mr. Smith is well known 
to underwriters in the metropolis, hav- 
ing been identified with several pro- 
gressive offices in this city. Young, 
energetic and resourceful he will make 
a place for the Atlantic Casualty in the 
insurance world. 

Commonwealth Casualty Co. 

D. E. Stevens, a gentleman of the old 
school, is the presiding genius of the 
Commonwealth Casualty Company. The 
organization nossesses a capital of $100.- 
000, and it is a pity that .under such 
progressive management, it should re- 
strict its onerations to so narrow a field 
as personal accident insurance. 

G. BE. H. 


Senator McCumber of North Dakots 
speaking unon the Aldrich enrrency bili 
on Tuesday said that he favored a Gov 





ernment guarantee of deposits in Na- 
tional banks. Senator Newlands of 
Nevada said: 

“The only way to secure depositors 
is by ample capital and sufficient re- 
serves. The capital and the reserve to- 
gether constitute the security of the 
depositors, and should in all cases 
amount to between 30 and 40 per cent. 
of the deposits. The capital, which 
should amount to at least 15 per cent. 
of the deposits, should be invested in 
interest bearing securities, and the re- 
serve, which should amount to at least 
20 or 25 per cent., should be kept in 
cash in the vaults of each bank and not 
intrusted to other banks.” 





Prize Business Getting Contest for U. 
S. Casualty Agents. 





In honor of “Uncle Jim,” Deming, a 
business getting contest has been ar- 
ranged for the former agents of the Cen- 
tral Accident Company of Pittsburg, now 
employed by the United States Casualty 
Company of New York. Mr. Deming is 
an agency director of the company and 
unusually well liked by the field force. 
While with the Central Accident he 
made a great record as a business pro- 
ducer, which record he confidently 
counts on beating in his new connection. 





January Embezziements. 





Figures collated by the Fidelity and 
Casualty Company of New York indi- 
cate the embezzlements for the month 
of January to have aggregated $616,428 
apportioned among businesses as fol- 
lows: 

Banks and trust companies ...$184,339 
Beneficial associations ........ 15,447 
se 
General business 
Insurance companies .......... 300 


CE MED, nn 646 00 0sbsse00008 103,000 
Transportation companies ...... 14,898 
DE cibickacvisesuw ian 52,053 





The Detroit Conference. 





At the quarterly meeting of the De- 
troit conference held in Detroit Febru- 
ary 26-28 it was decided to hold the 
annual meeting at Niagara Falls in 
August. Among the subjects discussed 
at the meeting held last week were 
those of “Uniform Classifications” and 
“Uniform Rates.” 

The following papers were read: 
“Past Mistakes and Future Needs,” by 
L. O. Chatfield; “The Claim Depart- 
ment,” by F. S. Dewey; “Stopping 
Leaks,” by W. H. Howland. 





Charles N. McNaughton, of Detroit, 
Michigan, manager of the American 
Bonding Company of Baltimore, was a 
New York visitor during the past week. 
Mr. McNaughton is one of the pro- 
gressive young surety men in the West 
and has built up a profitable business 
for his Company. 





The Metropolitan 
Surety Company 


HOMB OFFICS: 
38 PARK ROW, 
NEW YORK CITY. 





M. Joseph McCloskey, President. 
Andrew T. Sullivan, First Vice-Presi- 
dent. 
Clinton D. Burdick, Second Vice-Presi- 
dent. 


Walter C. McClure, Secretary. 
M. J. Mulrennan, Asst. Secretary. 








General Agents for 


WANTE Pennsylvania 
NEW ATTRACTIVE POLICIES 


Address J. H. Dechert, Mgr. Central Pennsylvania 
12 WEIST BLDG., YORK, PENNA. 


WESTERN LIFE INDEMNITY COMPANY 


Masonic Temple, Chicago 


GEO. M. MOULTON, 
W. B. MUSSELMAN, 


PRESIDENT 





SUPERINTENDENT OF AGENCIES 











~ LONDON GUARANTEE AND ACCIDENT CO,, ut 





OF LONDON, ENGLAND 
Head Office F. J. Walters, 
CHICAGO Resident Manager 
— 45-49 Cedar 8&t., 

A. W. MASTERS New York. 
Gen’! Manager Elmer A. Lord & Co, 
Liability, Accident, fa, 15 Central St., Boston 
Health ard Credit Resident Mérs., Hew Eagand 


Established 1869. 





‘The Empire State 


Surety and Fidelity Bonds, 


Accident and Health Insurance. 


OFFICERS: 

Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. Reid, 
Walter J. Moore, 
R. 8. Keelor, M. D., 
Daniel Stewart, Secretary. 

Alfred J. Hodson, Ass’t Sec’y. 

Warrel S. Pangborn, Treasurer. 


Pfs 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
290-202 Broadway, New York.” 





Surety Company 


GSapltal ......cccccresovccees $600,000.00 
SwrPlas, «.....ccccccccscoces 204,602.35 


Liability, 
Burglary, Plate Glass, Boiler, Personal 


Vice-Presidents. 


Hugo Hirsh, General Counsel. 


New York Office, 34 Pine St. 


Brooklyn Office, 192 Montague 


St. 








rae 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. 


Home Office, 47 CEDAR STREET. 
Chartered 1874 
PEO: POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel B. Whitney, Vice-Pres. 8S. Wm. Burton, Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


Alonso G. Brooks, Ass‘t Sec. 











THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST.,NEW YORK CITY. 


This Company Grants Insurances as Follows: 


Bonds, Burglary, 
eral Liability, Personal Accident, 
neys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 

ROBPRT J. HILLAS, HENRY CROSSLEY, 

Vice-Presiijgnt, Secretary and Treas. Assistant Secretary. 
FRANK E. LAW, GEORGE W. ALLEN, 

2nd Assistant Secretary. 3rd Assistant Secretary. 





BOOTS ccccccceccce 690000000: coccecccseseeeoee $7,537,429.91 
Capital and Surplus .........+.+. eer r eT TT 2,013,400.24 
Losses paid to Dec. 31, 1907 ...---cseeeeeeeeereess 26,629, 131.90 


Bonds of Suretyship for Persons in Positions of Trust, Fidelity 
Plate Glass, Steam Boiler, Flywheel, “yo 

lic, Teams, Workmen's Collective, Elevator an en- 
a Pub 1 Health and Bonded Attor- 
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Furnishes All Classes of 


Fidelity and Surety Bonds 


And Issues 
Burglary, Personal Accl- 
dent, Health and Plate 
Glass Insurance 


WRITE FOR PARTICULARS. 


March 6, 1908. 


United Surety Company 'A Good Man Wants a Position With 


a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 





HEARY G. PENNIMAN, President, 


United Surety Bldg. 


ROBERT A. DOBBIN, Jr., Seeretary, | 





Baltimore, Md, | 


Security Life Insurance Co. of America 
THE ROOHERY, CHICAGO. ILLINOIS 








THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAI. 


Life Insurance Go. 
BOSTON, MASS. 








4 
Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law. 
and offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets Jan. 1, 19C8 $44,182,875.18 
Liabilit'es .. -$41,159,132.85 
Surplus $ 3,023,742.33 
Benj. F. ~ evens, Pres. 


Alfred L. Foster, Vice-Pres. 
D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y. 
Wm. F. Davis, Asst. Sec’y. 


The attention of Reliable Agents in search of desirable contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 


S. H. RHODES, President, 
ROLAND O. LAMB, Vice-President. WALTON L, CROCKER, Secretary. 


None but the best forms of Life, Hndowment, Term and Instalment 
Policies issued. See our Optional Annuity Policy. Good Agency contracts 
to the right men. 

FRANCIS MARSH, 
Manager for Eastern Massachusetts, 
JOHN HANCOCK BLDG. 202 DEVONSHIRE STREET. 


Are Easiest to Sell 


Yearly Dividends have been 











Liability 
Boiler 


Accident 
Disability 





INSURANCE 


Casualty Company 


of America 


HOFME OFFICE, NEW YORK 


THE FRANKFORT 


MARINE, ACCIDENT and PIA Sw GLASS 


INSURANCE CoO. 


OF FRANKFORT-ON-THE-MAIN, - - - - 
SSCTABLISHED 1865. 


nited States Department, 100 William Street, New York, N.Y 
TRUSTEES: 

RICHARD DELAFIELD. Pres. of National Park Bank 
ERNST THALMANN, of Ladenburg, Thalmann & Co. 
STUOYVESANT Fish, Director Illinois Central Ruvilroad 

C. H. FRANKLIN, U.S. Mgr. and A torney. JNO. M. SMIPH, Sec, U.S. Pra ch 

Employers and Public Liability, Elevator Insurance, Workmen’s Collective, 

Teams, Burglary, Individual Accident and Health, and Industrial Accident 

Deposited with Insurance Departments in the U.S 
res for Protection of Policy holders, . $600.000.00 


Agents Wanted for Unoccupied Territory. 


GERMANY. 














Plate Glass 


Fly Wheel 


1894 — 1907 


H. W. Bennett, Pres. W. S. Wynn, Vice-Pres. 


C, F. Coffin, Agency Mgr 


The State Life Insurance Co. 


Indianapolis, Indiana 
Progressive. Conservative 
Has Made World-Record 
Every policy secured by deposit with State. New policies 
for 1908 unsurpassed.” Attractive to insured and 
agent. Good territory for good men. 
Address, Charles F. Coffin, Agency Manager, 1231 State Life Bidg. 


Strong. 






















UTUAL LIFE 


POLICIES 


Because 


Increased 


for the last three years—1906-7-8 at a 
rate equalled by no other company. 


Cash values guaranteed inthe new life 
and endowment policies, are equalled 
by few compunies, and excelled by 


none, 


Attractive features have been added 
to standard policy forms. 


Liberal terms offered producing agents 
under the 1908 contracts. 


For information address 


GEO. T. DEXTER, 2nd Vice-President 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N. Y. 








Twenty-First Annual Statement. 


Security Mutual 


Life Insurance Company, 


BINGHAMTON, N. Y. 


ee 
Excess Security (Surplus)..... ..... 
Tnearancd in FORGO « .. «oso ccs es 
Paid Poliev-holders and Beneficiaries................... 


Agents wanted. Address 





wat tabivte sis ae 


' Pittsburgh Life and 


“Endorsed at Home” 
Insurance in Force in Peansylvania Over 
$10,000,000 

W. C. BALDWIN, Pres. 
Solicitors’ Contracts Direct 


. 48,473,969.00 with the Company 
j f No General Agente 


— Assets Exceed Total Liabilities by Mere 
sets Cucee 0 

Cc. H. JACKSON, | ~ than $800,006 

Agency Sec’y. | 4TTSBURGN LIFE B’LU’O, Pittebergh, Pa 


548,364.60 





LIVERPOOL 
Trust Company, 

















$109,000,000 


Paid in Fire Losses 
in the United States alone during 


58 YEARS 











BY THE 


AND T ONDON 
AND GLOBE 


Insurance Company. 





ASSBTS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 





CONFLAGRATION PROOF. 
New York Office, 45 William Street. 











